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WHERE THE BUSINESS WENT 


SWALLOWED BY LLOYDS. 


London Underwriters Have 
American Sugar Refining 
Line. 


Large | 


It will be news to company mana- | 


gers on this side of the water to learn 
that the large line of the American 
Sugar Refining Company, covering on 
its six refining plants, four cooper- 
ages and ten staving mills, located in 
the East and South, which was lost 
to them last February, has since that 
time been carried by the London 
Lloyds. 

When the business failed to renew 
this year the brokers—Johnson and 
Higgins, of New York—who have had 
its handling for thirty years, an- 
nounced that the American Sugar 
Refining Company, incensed at the a 
titude of the home companies in re- 
fusing to modify their rates upon the 
different plants in which extensive 
fire reducing improvements had been 
made, concluded to assume the en- 
tire risk itself, creating a sinking 
fund for the purpose. Commenting 
upon the matter at the time the 
Eastern Underwriter of February 21st 
said: 

Record of Business. 

“The risk has been controlled by 
Mr. William E. Lowe, connected with 
Johnson & Higgins, for thirty years, 
the aggregate premiums on all plants 
it is stated, being considerable over 
a quarter of a million. For probably 
from fifteen to twenty years the com- 
pany averaged a lossofone plant per 
year, but for the past ten years, ac- 
cording to the Refining Company, its 
property has been immune from loss, 
the single exception being a $450,000 
loss last year at San Francisco due 
to the earthquake which visited that 
city. This plant was not running at 
the time of the earthquake but it was 
destroyed in the conflagration which 
followed. 

“For a great many years, it is 
claimed by the Refining Company, a 
large sum of money has been ex- 
pended in replacing old _ buildings 
with modern fire proof. structures, 
equipping same with automatic 
sprinklers, and in other ways reduc- 
ing the possibility of fires according 
to the standard fixed by fire under- 
writers. It is pointed out that the 
plant in Brooklyn is valued at over 
$3,000,000. Notwithstanding this it is 
held that little if any concessions 
have been granted in rates. Another 
reason given for the change was the 
insistence of coinsurance when as a 
matter of fact it has been impossi- 
ble to get full insurance. 

“In justice to insurance companies 
it should be said that the Refining 
Company has made a practice of not 
carrying insurance on the best of its 
buildings and this probably had some- 
thing to do with the arbitrary meth- 
od of rating the plants.” 

It is now reported that while the 
sugar corporation does assume the 
initial loss up to a certain figure, on 
any fire, the damage beyond that is 
borne by the London Lloyds. 

The swan song of self insurance 
has been sung so often by the large 
corporations of late, that from now 
on managing underwriters will be 
justified in believing that it’s merely 
a polite way of advising that London 
Lloyds has gobbled the line. 





New York and Boston, Thursday, December 26, 1907. 





Organized 1853 


THE HOME — 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


Pv CASH CAPITAL. $3,000,000. 
Assets, January ist, 1907 
Liabilities (including capital) 13,430,819 
Net Surplus over all liabilities 7,408,355 

SURPLUS AS REGARDS POLICY HOLDERS, $10,408,355. 
Insures against loss of real and personal property. rental 

income, use and occupancy, earned profits and 

' commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation RisKs 


$20,839,174 





Entered United States 
1866 


North British 
and Mercantile 


Established 1809 Invurance Co. 
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Liability 
Boiler 
Plate Glass 


Casualty Company 
of America 


HOME OFFICE, NEW YORK 
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$3.00 a Year; 15c. per Copy. 


BENEFITS ARE INCREASE 


LATEST IN POLICY OFFERINGS. 


| Conditions of New England Mutual 


and the Mutual Life’s New 
Contracts. 


The New England Mutual Life has 
issued its 1908 policy forms which 
place the field men of the company 


| in possession of excellent canvassing 


material. A comparison of the new 
and old rates are as follows: 

Life. 10-Yr. End. 
1908. 1908. 1907. 
$18.90 $100.20 $103.50 
20.70 100.60 103.90 
‘23.50 101.20 104.60 
27.00 102.10 105.60 
31.70 103.30 106.90 
38.00 105.30 109.10 
46.60 108.60 112.60 
58,30 113.90 118.30 
74.60 122.40 127.50 
Life 10, 15-Yr. End. 
46.20 43.40 64.90 66.40 
49.20 46.40 65.30 66.80 
53.40 50.90 66.00 67.60 
58.50 56.30 7.00 68.60 
64.60 62.80 68.50 70.20 
72.00 70.80 70.90 72.99 
81.00 80.80 74.90 77.20 
92.20 93.20 81.40 84.20 
106.50 108.90 92.00 95.60 
Life 15. 20-Yr. End. 
34.30 32.60 47.60 48.20 
36.60 34.90 48.10 48.70 
39.90 38.40 48.80 49.60 
43.80 42.60 50.00 50.80 
48.60 47.80 51.80 52.80 
54.60 54.30 54.80 56.00 
62.30 62.80 59.70 61.30 
72.40 73.90 67.60 69.80 
86.20 88.90 80.20 83.30 
Life 20 30-Yr. End. 
28.50 27.40 31.10 31.10 
30.40 29.40 31.70 31.70 
33.20 32.30 32.80 32.90 
36.70 36.00 34.50 34.70 
41.00 40.60 37.20 37.60 
46.50 46.60 41.50 42.30 
53.80 64.70 48.40 49.70 
64.00 65.70 
78.30 81.20 
5-Yr. Term. 
11.60 11.60 
12.00 11.90 
12.60 12.50 
13.50 13.40 
15.00 14.90 
17.60 17.50 
22.50 22.40 
31.10 30.90 
45.50 45.30 


Age. 
21 
or 


oo 


1907. 
$18.90 
20.70 
23.50 
27.30 
32.20 
38.80 
47.90 
60.40 
7.70 
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10-Yr. Term. 
11.80 12.70 
12.30 13.30 
13.00 14.40 
14.20 15.90 
16.10 18.30 
19.80 22.30 
26.30 29.00 
37.30 40.10 
55.40 





CONTRACT IN FULL. 


The new policy contract 20-Pay- 
ment Life, age 35, Premium $367, is 
as follows: 

The New England Mutual Life In- 
surance Company in consideration of 
the application upon which this pol- 
icy is issued, which is made a part 
hereof, and of the payment in ad- 

Dollars, by, 


in the State of 
the insured un- 
der this policy, and of the payment 


| of a like sum on or before the 


in every year 


| thereafter during the life of the said 


insured, annual prem- 
fums have been paid, whereupon ali 





payment of premiums shall cease. 
Promises and agrees to pay, at its 








THE EASTERN 


UNDERWRITER. 
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office in the City of Boston, upon due 
proof of the death of the insured, the 
sum of Dollars, 


in lawful money of the United States, 


Or “onds.0 0004s 0090 en see Kes eeecceecee 
Pe PER ee executors, administrat- 
ors or assigns, (with........ right of 


revocation by the insured), less any 
indebtedness to the company on ac- 
count of this policy, and any unpaid 
portion of the premium for the then 
current policy year; but if the age 
of the insured has been misstated 
the amount payable under this policy 
shall be such as the premium paid 
would have purchased at the correct 


e. 

When the right of revocation has 
been reserved, the insured, if there 
be no existing assignment of this 
policy, upon written request filed with 
the company at its Home Office, may 
designate a new beneficiary hereun- 
der, or have the policy made payable 
to himself or his estate; such change 
to take effect only when endorsed 
hereon by the company, whereupon 
all rights of the former beneficiary 
or beneficiaries shall cease. 

In case any of said premiums, or 
any premium note or notes given for 
said premiums, are not paid when 
due and payable, this policy shali 
cease to be in force except as pro- 
vided by the Non-Forfeiture Provi- 
sions set forth on the second page 
hereof. 

If, within one year from the date 
hereof, the Insured shall die by his 
own hand or act, whether sane or In- 
sane, this Policy shall be void, but 
the Company will return the pre- 
miums paid thereon. ; 

This Policy and the application 
therefor constitute the entire contract 
between the parties hereto, and al! 
statements made by the insured, in 
the absence of fraud, shall be deem- 
ed representations and not warran- 
ties. and no such statement shall be 
used in defence to a claim under 
this policy unless it is contained in 
the application for the policy, a copy 
of which is endorsed hereon. 

After one year from the date of its 
issue, this policy shall be incontest- 
able except for non-payment of pre- 
miums, or for engaging in military or 
naval service in time of war without 
the consent in writing of the Presi- 
dent, Vice-President, Secretary or an 
Assistant Secretary, and no waiver 
of any of the conditions of this policy 
shall be valid unless made in writing 
and signed by one of the aforesaid 
officers. 

The Rights, Options and Non-For- 
feiture Provisions set forth on pages 
two and three are hereby made a 
part of this contract. 

In witness whereof, etc. 

Rights and Options, 

Payments of Premiums.—All prem- 
ae dee payable at the Home Office 
in the (City of Boston, or to an agent 

of the company upon delivery, on or 
before the premium date, of a Te 
ceipt signed by the President, Vice- 
President, Secretary or an Assistant 
Secretary, and countersigned by said 
agent. : 

Grace in Payment of Premiums.— 
After this policy has been in force 
one year, a grace of thirty-one days, 
without interest, shall be granted for 
the payment of premiums, during 
which time the insurance shall con- 
tinue in force, but in the event of 
the death of the insured during said 
period of grace, the overdue premium, 
and any deferred premiums for the 
current policy year, shall be deduct- 
ed from the amount payable under 
the policy. 

Participation in Surplus.—This pol- 
icy, after it has been in force one 
year, and subject to the payment of 
the second annual premium, shall 
participate in the annual distribution 
of surplus made by the company, and 
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the dividend apportioned thereto shall 
each year, on the premium date and 
any anniversary thereof, at the op- 
tion of the holder of the policy, (a) 
be payable in cash, or (b) be ap- 
plied in reduction of premiums, or 
(c) be used to purchase, without med- 
ical examination, non-forfeitable, par- 
ticipating, paid-up additions, or (d) 
be left with the company to accum- 
ulate to the credit of the policy, with 
interest at three per cent. per an- 
num, payable at the maturity there- 
of or withdrawable in cash on demand 
by the holder of the policy; but if 
no election is made by the holder 
prior to any anniversary thereof, the 
dividend for that anniversary shal! 
be held by the company as provided 
in option d, and if any premium is 
not paid at the expiration of the days 
of grace the company will keep the 
policy in force by applying the divi- 
dend accumulations to the payment 
due on the policy, if such accumula- 
tions are sufficient to pay a quarter- 
ly instalment of an annual premium. 


Loans.—After three full annual 
premiums have been paid on this 
policy, upon the proper assignment 


of the policy to the company, with 
the written assent of the person te 
whom it is made payable, the holder 
thereof shall be entitled to borrow 
of the company on the sole security 
of this policy, at five per cent. inter- 
est per annum, the amount specified 
in the Table of Loan Values set forth 
below as its loan value at the end of 
the policy year during which the ap- 
plication for a loan is made, less any 
indebtedness to the company on the 
policy and any unpaid portion of the 
premium for the then current policy 
year. Failure to pav any such loan 
or to pay interest thereon shall not 
void the policy unless the total in- 
debtedness thereon to the company 
equals or exceeds such loan value at 
the time of such failure, nor until 
thirty-one days after notice has been 
mailed by the company to the last 
known address of the insured and of 
the assignee, if any. 
Non-Forfeiture Provisions. 

Cash Values, Paid-Up and Extended 
Insurance.—The holder of this. pol- 
icy, in case of default in the payment 
of any premium after three full an- 
nual premiums have been paid here- 
on, shall be entitled to cash. paid-up 
or extended insurance for. the 
amounts and terms stated in the table 
below, plus a proportionate part of 
the increase in the values at the end 
of the succeeding year if any instal. 
ment not less than a quarterly in- 
stalment of the premium for that 
year has been paid, and any dividend 
additions thereto; and. during the 
term of grace or within thirtv-one 
days thereafter, may by a writing 
filed with the company at its Home 
Office elect,— 

First. To surrender the policy and, 
with the written assent of the person 
to whom it is made payable, receive 
its value in cash: or 

Second. To take paid-up insurance 
for its then value: such »aid-up in 


surance shall be payables ut the same 
time and on the saine conditions as 
in the original contract, and shail 
participate annually in the distribu- 
tion of surplus and have increasing 
loan and cash values; or 

Third. To have the policy contin- 
ued in force as extended term insur- 
ance from the anniversary date last 
past for its face amount, including 
any outstanding dividend additions, 
and less any indebtedness thereon or 
secured thereby, but without the 
right to loans; such extended term 
insurance will have an annual cash 
surrender value and will participate 
in the annual distribution of surplus 
made by the company, the share ap- 
portioned thereto to be payable in 
cash. 

If, during said term of grace or 
within thirty-one days thereafter, the 
holder shall not elect one of the fore- 
going options, then this policy shall 
be automatically continued as paid- 
up participating insurance for its then 
value as provided in the second op- 
tion. 

Any indebtedness to the company 
for premiums, premium notes or pol- 
icy loans shall be deducted from the 
surrender value jf paid in cash, but 
if paid-up or extended insurance is 
taken, the amount or duration there- 
of shall be reduced proportionately. 

Table of Loan, Cash, Paid-up and 
Extended Insurance Values.—The 
values endorsed are based on the 
American Experience Table of Mor- 
tality and three per cent. interest, 
and at the end of the tenth year and 
thereafter are equivalent to the full 
reserve; and they will be increased 
by the value of any dividends or adii- 


tions standing to the credit of the 
policy. 
At End 
of Extension 
Year. Loan Cash Paid-up Yrs. Dy. 
3 $466 $490 $1,120 5 237 
4 713 750 1,650 8 168 
5 950 1,000 2.190 11 54 
6 1,207 1,270 2,720 13 208 
7 1,473 1,550 3,250 15 248 
g 1,739 1,830 3,770 17 178 
9 2,024 2,130 4.300 19 12 
10 2.423 2,550 5.070 21 81 
11 2.717 2,860 5.570 22 93 
12 3.012 3.170 6.060 23 64 
13 3.325 3,500 6.550 24 8 
14 3,639 3,830 7.040 24 307 
15 3.971 4,180 7,530 25 249 
6 4.313 4.540 8,020 26 220 
17 4.665 4,910 8,520 27 247 
18 5.026 5.290 9.010 29 9 
19 1.396 5.680 9.500 31 25 
20 ».786 6.090 10,000 Paid-un 
21 5.900 6,210 
22 6,004 6,320 
23 6.109 6,430 
24 6.222 6.550 
25 6,327 6,660 
Values for later years will be com- 
puted unon the same basis and be 


furnished upon request to the Home 
Office. 

Reinstatement.—This policy may 
be reinstated at any time within 
three years from date of default in 
the payment of premium, unless the 





Have You a Connection With a 


Desirable Accident 


and Health Company? 


IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


290 BROADWAY, NEW YORK crTy. 
Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders, 


Write, if you are interested, to 


LOUIS H. FIBEL, President, 





cash value has been duly paid or the 
extension period has expired, upon 
the production of evidence of insur- 
ability satisfactory to the company, 
and the payment of all overdue prem- 
iums and the payment or reinstate- 
ment of any indebtedenss to the 
company upon said policy, with in- 
terest at the rate of six per cent. 
per annum. 

Instalment Options.—The amount 
due on this policy at its maturity, 
provided the same be not less than 
one thousand dollars, may be made 
payable in annual instalments based 
on each one thousand dollars. due on 
the policy, in accordance with which- 
ever of the following options the 
beneficiary thereunder shall elect in 
writing at that time, the first instal- 
ment to be paid on receipt at the 
Home Office of the company in the 
‘City of Boston of due proof of the 
death of the insured, and subsequent 
instalments annually thereafter. Each 
instalment after the first will be in- 
creased by such annual share of sur- 
plus interest as may be apportioned 
thereto by the Directors. In the 
event of there being more than one 
beneficiary entitled to share in the 


_proceeds of the policy at its maturity, 


the continuous instalment option can- 
not be selected, and the right under 
the limited instalment option shali 
be joint and vést in the survivors. 
and shall not be severed without the 
consent of the company. 

Here are given two tables showing 
the limited and continuous instalment 
options: 


MUTUAL LIFE POLICY. 





In our issue of last week we em- 
pitomized the contents of the new 
policy to be issued by the Mutual 
Life, which js given herewith in full: 

In consideration of the............ 
annual premium of thirty-eight and 
thirty-four hundredths dollars (the 
receipt of which is hereby acknowl- 
edged), and of the payment of a like 
amount upon each............ day of 
hereafter until .......... 
full years’ premiums shall have been 
paid or until the prior death of the 
insured. 

Promises to pay at the Home Office 


of the company in the City of New 
York upon receipt at said Home 
Office of due proof of the death of 
ht a aaa, mia ork eh ee 
| PEE eS een ee ee ee , 
herein called the insured, .......... 
Bs Sia aie aia Maan ca hes cx 0a, coc dollars less 
any indebtedness hereon to the 
company and any unpaid portion of 
the premium for the then current 
policy year upon surrender of this 


policy, properly receipted, to........ 
ohh faa Wn We sta a lané ein atl beneficiary, 
right of revocation. 

Change of Beneficiary.— When the 
right of revocation has been reserv- 
ed, or in case of the death of any 
beneficiary under either a revocable 
or irrevocable designation, the insur- 
ed, if there be no existing assign- 
ment of the policy made as herein 
provided, may, while the policy is in 
force, designate a new beneficiary 
with or without reserving right of 
revocation by filing written notice 
thereof at the Home Office of the 
‘Company, accompanied by the policy 
for suitable endorsement thereon. 
Such change shall take effect upon 
the endorsement of the same on the 
policy by the company. If any bene- 
ficiary shall die before the insured 
the interest of such beneficiary shall 
vest in the insured. 

Payment of Premiums.—The com- 
pany will accept payment of prem- 
lums at other times than as stated 
above, as follows: 
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provided such change is made on any 
anniversary of the date of this pol- 
icy. 

Except as herein provided’ the pay- 
ment of a premium or instalment 
thereof shall not maintain the policy 
in force beyond the date when the 
next premium or instalment thereof 
is payable. 

All premiums are payable in ad- 
vance at said Home Office or to any 
agent of the company upon delivery, 
on or before date due, of a receipt 
signed by an Rxecutive Officer (Pres- 


ident, Vice-President, Second Vice- 
President, Secretary or Treasurer) 
of the company and countersigned 
by said agent. 

A grace of thirty days or 
one month if greater, subject 
to an interest charge at the 
rate of five per centum per annum 


shall be granted for the payment of 
every premium after the first, during 
which time the insmrance shall con- 
tinue in force. If death occur within 
the days of grace the unpaid portion 
of the premium for the then current 
pclicy-year shall be deducted from 
the amount payable hereunder. 
Conditions: 

Residence and Travel—This policy 

is free from any restriction as to resi- 


dence and travel 

Occupation.—This policy is free 
from any restriction as to military 
or naval service, and, as to other 
occupations of the insured, jt is free 
from any restriction after one year 
from its date. as set forth in the 


of the application endors- 
or attached hereto. 


provisions 
ed hereon 


Suicide —The company shall not 
be liable hereunder in the event of 
the insured’s death by his own act, 
whether sane or insane, during the 
period of one vear after the issu- 
ance of this policy, as set forth in 
the provisions of the application en- 


attached hereto. 

Incontestab‘lity.—This policy shall 
be ine table. except for non-pay- 
ment of premiums, provided two 
vears shall have elapsed from its 
date. 

This and application 
herefor, f which is endorsed 
hereon or attached hereto, constitute 
the entire contract between the par- 
ties hereto. All statements made by 
the insured shall. in the absence of 
frend he deemed renresentations and 
not warranties, and no such statement 
of the insured shall avoid or be used 
in defence to a claim under this pol- 
icy unless contained in the written 
apnlication herefor, copy of which is 
endorsed hereon or attached hereto. 

If the age of the insured has been 
misstated, the amount payable here- 
under shall be such as the premium 
paid would have purchased at the 
correct age. 

Particination.—The proportion of 
the surplus accruing upon this policy 
shall be ascertained and distributed 
annually and not otherwise. 

Dividends.—Dividends at the 
tion of the insured or owner of this 


dersed hereon or 
tV34 


nres 


policy the 


conv ¢ 


o”- 


policy Ghall OM THE 262.2 650245% day 
| ee of each year be either— 
(1) Paid in cash; or, 
(2) Applied toward the payment 


of any premium or premiums; or, 
(2) Apnvlied to the purchase of 
paid-up additions to the Policy; or, 
(4) Left to accumulate to the 
eredit of the policy with interest at 
the rate of three per centum per 
annum and payable at the maturity 
of the poliev, but withdrawable on 
anv anniversary of the policy. 
Unless the insured or owner of 
this policy shall elect otherwise 
within three months after the 
mailing bv the company of a 
written notice requiring the elec- 
tien of ene of the four above options, 
the dividends shall be annlied to the 
purchase of paid-up additions, as per 
optien (3). Such paid-up additions 
may be surrendered at any time for 
a cash value which shall not be less 
than the original cash dividends, as 


Are you satisfied with your con tract? 


you to communicate with us before 


lowing advantages: 


(1) Contract direct with the 
(2) Best Commissions on both 
(3) We _ write Non-Participating, 


Dividend policies. 


THE EASTERN UNDERWRITER. 


General Agency Contract 


first 








If not, it will certainly pay 


you close for 1908, we offer, the fol- 


Company. 


Renewal Premiums. 
Year, and Reserve 


and 
Five 


year 
Annual, 


(4) We use the highest basis of Reserve, H. M. 3 per cent. table. 

(5) Our guaranteed values are consequently the most liberal, as is 
also our policy-contract, 

(6) Our premium rates are low. 

(7) Compare our Cash Dividends on any plan, with the next best, 
and see what we are doing for our policyholders. 

(8) Our policies for the last 24 years have granted Extended Insur- 
ance, Automatic Non-forfeiture privilege, thirty days of grace without in- 
terest, and are “Unconditional.” 

Territory open in good locations, both in Pennsylvania and New Jer- 
sey. 

Full information gladly given, and communications considered Con- 
fidential. ; 
oe a —— 


= THE SUN 


eumsemms 


ADDRESS ’ 


LIFE OF CANADA 





W. A. HIGINBOTHAM, Manager ——————~ 


612 St. Girard Building 


ASSETS. 


$27,000,000 $6,500,000 


INCOME. 


°Philadelphia, Pa. 


SURPLUS. 
2,500,009 


* 





per option (1). 

Loans.—At any time after three 
full years’ premiums have been paid 
and while this policy is in force, the 
company will advance, on the execu- 
tion of a proper note or loan agree- 
ment and on proper assignment and 


delivery of this policy and on the 
sole security thereof. an amount 
which, with interest thereon to the 


end of the current policy year, shall 
be equal to, or at the option of the 
owner less than, the cash value at 
the end of said year; any existing 
loan hereon with accrued interest, 
and any unpaid portion of _ said 
current policy year’s premium 
shall paid out of such ad- 
vance. Interest on the loan 
will be at the rate of five per centum 
per annum payable at the end of 
each policy-year and this interest if 
not paid annually shall be added to 
the existing loan and shall bear in 
terest at the same rate. Failure to 
repay any such advance or to pay 
interest shall not avoid this policy, 
unless the total indebtedness hereon 
to the company shall equal or exceed 
the cash value at the time of such 
failure, nor until one month after 
notice shall have been mailed by 
the company to the last known ad- 
dress of the insured and of the as- 
signee of record, if any, at the Home 
Office of the company. 
Assignment.—No assignment of 
this policy shall be binding upon thea 
company, unless it he filed with the 
company at its said Home Office. 
The company assumes no _ responsi- 
bility as to the validity of any as- 
signment. 
Ontiens on 


be 


Surrender or Lapse.— 


After this poliev shall have been in 
force three full years, the owner 
within three months after any de- 


fanit in pavment of vremium, but 
not later. mav elect either 

(a) to surrender this volicv for its 
eash value less any indebtedness to 
the comnany hereon (this balance is 
hereinafter referred to as the net 
cash value): or (b) to have the in- 
curance continued in force as Term 
Insurance from the date of such de- 
fanlit. without future  narticination 
and without the right to loans or 
eash value, for an amount equal to 
the face amonnt ef this poliev and 
anv ontstandine dividend additions 
Tess anv indebtedness to the company 
hereon: or (ec) to nurchase non-par- 
tieinatine naid-un life insurance pay- 
able at the same time and on the 
same conditions as this policy. 

The cash value under option (a), 


after premiums have been paid for 
three full years or more, will be the 
reserve at the date of default for the 
face amount of this policy and for 
any dividend additions hereto, com- 
puted according to the American Ex- 
perience Table of Mortality with in- 


terest at the rate of three per cen- 
tum per annum, less a sur- 
render charge at the following rate 
per thousand dollars insured by the 
face amount of this policy, to wit: 
if three full years’ premiums have 
been paid, fifteen dollars; if four full 
years’ premiums have been paid, 


twelve and a half dollars: if five full 
years’ premiums have been paid. ten 
dollars: if six full years’ premiums 
have been paid, ten dollars: if seven 
full years’ premiums have been paid. 
seven and a half dollars: if eight 
full years’ premiums have been paid, 
‘ve dollars; if nine full years’ pre- 
minms have been paid. two and a 
half dollars; provided, however, that 
in no shall such surrender 
charge be more than one-fifth of the 
reserve on the above basis for the 
face amount insured by this policy, 
and further provided that after pra 
miums have been paid for ten full 
vears or more, there shall be no sur- 
render charge 

The term for which the insurance 
will be continued under option (b), 
or the amount of the naid-up life in- 
svrance obtainable under option (c\ 
will be such as the cash value ob- 
tainable under option (a) will pur- 
chase at the attained age of the in- 
sured at date of default when 
applied as a net. single prem- 
ium according to the American 
Experience Table of Mortalitv assum. 
ing interest at the rate of three per 
per annum. If the insured 
shall not, within three months after 
default in payment of premium, sur- 
render this policy to the company 
at the Home Office for its cash value 





case 


centum 


as provided in option (a). or for 
naid-un insurance as provided in on- 
tion fc), the insurance will be con- 


tinned as provided in option (b). 
Tehle of Loan and Surrender Values. 
The values in the following tahle 
are computed in accordance with the 
Ahove provisions and upon the as- 
sumption that premiums have been 
naid in full for the number of vears 
the “nolicv has been in _ force.” 
if there be any indebtedness to 
the company on the policy of if 
there be any outstanding  divi- 
dend additions the values will be 
modified as hereinbefore provided 
The cash and loan values and the 


paid-up life insurance stated in the 
following table apply to a policy for 
$1,000. As this policy is for $........ 
the cash, loan, or paid-up life insur- 
ance available at the end of any 
policy-year will be ........++++.+-th® 
amount stated in the table for that 
year, 

The period of paid-up continued in- 
surance remains the same for a po! 
icy of any amount, 


After Values Paid Extended 
Yrs. Cash Loan Up Yrs. Mos. 
3 55 «$52 $124 6 4 
4 79 8676 177 6 1 
5 107 102 234 11 11 
6 133 127 285 14 2 
7 162 154 341 16 . 
8 192 183 396 18 3 
9 223 213 452 19 10 

10 255 243 506 21 2 

11 286 272 556 2 3 

12 317 302 605 23 2 

13 350 333 655 24 0 

14 383 365 704 24 10 
15 418 398 753 25 & 

16 454 32 802 2 7 
17 491 467 851 27 ® 

18 529 504 900 29 0 

19 568 541 950 31 0 

20 609 580 

2 621 591 

22 632 602 

23 643 613 

24 5 624 

25 666 634 

Years. 


Values for later years will be com- 
puted upon the above stated basis 
aud wiil be furnished upon request. 

The Cash values provided for in 
the above table for the end of a poli- 
cy year less interest thereon at the 
rate of five per centum per an- 
num to the end of such policy 
years can be obtained during such 
policy-years provided all premiums 
due prior to the end of such policy- 
years shall have been duly paid. 

The Loan values provided for in 
the above table for the end of policy- 
years can be obtained (less interest) 
during such policy-years as explained 
in the above clause entitled “Loans.” 

Reinstatement.—Unless it shall 
have been surrendered for its cash 
value, this policy may be reinstated 
at any time within three years from 
date of default in payment of any 
premium, upon evidence of insurabil- 
ity satisfactory to the company and 
upon payment of the arrears of pra- 
mium with interest thereon at the 
rate of five per centum per annum, 
and, at the option of the insured, 
either (a) upon payment in cash te 
the company of any indebtedness 
which existed at said date of default, 
together with interest thereon at the 
above rate, or (b) upon reinstate- 
ment of such indebtedness increased 
by the amount of interest thereon at 
the above rate, provided such rein- 
stated increased indebtedness does 
not exceed the loan value at the date 
to which reinstatement is made. 

Modes of Settlement.—The insured 
or the owner, or the beneficiary af- 
ter the insured’s death, in case the 
insured shall have made no election, 
may by written notice to the com- 
pany at its Home Office, elect to 
have the net sum payable under this 
policy upon the death of the insured 
paid either in cash or as follows: 

(1) By the payment of an an- 
nuity equal to three per centum of 
such net sum payable at the end of 
each year during the lifetime of the 
beneficiary, and by the payment up- 
on the death of the beneficiary of 
the said net sum, together with any 
accrued portion of the annuity for 
the year then current, unless other- 
wise directed in said notice, to the 
beneficiary’s legal representatives or 
assigns, 

(2) By the payment of equal an- 
nual instalments for a specified num- 
ber of years, the first instalment be- 
ing payable immediately, in accord- 
ance with the following table for 
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ance agent and public. 


Your Opportunity, Mr. Agent, to share 


Policyholders’ Mutual Life Insurance Co. 


The favorable publicity the POLICYHOLDERS’ COMPANY has received makes it no stranger to the insur- 
Organization of General Agencies now going on throughout the State of Pennsylvania. 
in the success which is assured. Stock privilege and up-to-date fea- 


tures incorporated in policy contract. 


HOME 


OFFICE: 








each one thousand dollars of said net 
eum, 

(3) By the payment of equal an- 
nual instalments payable at the be- 
ginning of each year for a fixed per- 
iod of twenty years and for so many 
years longer as the beneficiary shall 
survive, in accordance with the fol- 
lowing table for each one thousand 
dollars of said net sum. 

Any instalments payable under (2) 
or (3) which shall not have been 
paid prior to the death of the bene- 
ficiary shall be paid, unless other- 
wise directed in said notice, to the 
beneficiary’s legal representatives or 
assigns. 

When any option calling for annual 
payments is elected, this policy shall 
be surrendered upon its maturity and 
a supplementary non-participating 
contract shall be issued for the op- 
tion elected. 

Unless otherwise specified by the 
owner or by the beneficiary in mak- 
ing such election, the beneficiary 
may at any time surrender the con- 
tract guaranteeing the payment of 
instalments, for the commuted value 
of the payments yet to be made, com- 
puted upon the same basis as option 
(2) in the following table: provided 
that no such surrender and commu- 
tation will be made under option (3) 
except after the death of the bene- 
ficiary occurring within the aforesaid 
twenty years. 

Agents are not authorized to modi- 
fy this policy or to extend the time 
for paying a premium 


DROPS RENEWABLE TERM. 








New York Life Announces Change to 
Take Place January ‘st. 





York Life announces & 
change in its term contracts from 
and after January ist. Beginning 
with that date the company will not 
issue renewable term policies. It 
will. however, issue 5, 10, 15 and 20- 
year non-renewable term policies at 
rates materially below those charged 
for renewable contracts. 

The new policies will give the priv- 
ilege of conversion into ordinary life, 
limited payment and endowment pol- 
icles, with liberal allowances. In the 
case of the 5-year policies it will be 
possible to convert same to any of 
the above forms within three years 
from date of issue; 10, 15 and 20- 
year term policies may be converted 
at any time during the first five 
years. 


The New 


The New Rates. 
The rates on the new policies from 
age 21 to 60 inclusive are as follows: 


Age. 5Yr. 10Yr. 15Yr. 20Yr. 
21 $11.46 $11.62 $11.81 $12.05 
22 11.58 11.75 11.96 12.22 
23 11.70 11.89 12.11 12.39 
24 11.83 12.03 12.27 12.58 
25 11.97 12.18 12.45 12.79 
26 12.12 12.35 12.63 13.01 
27 12.27 12.52 12.84 13.25 
28 12.43 12.71 13.05 13.51 
29 12.61 12.91 13.29 13.80 
30 12.80 13.12 13.54 14.11 
31 13.00 13.36 13.82 14.46 
32 13.22 13.61 14.12 14.84 
33 13.45 13.88 14.45 15.26 
34 13.71 14.18 14.81 15.72 
35 13.98 14.50 15.21 16.24 
36 14.28 14.85 15.65 16.81 
37 14.60 15.24 16.14 17.44 
$8 14.95 15.66 16.69 18.14 
39 15.33 16.13 17.29 18.90 


721 WALNUT STREET, PHILADELPHIA, PA. 

40 15.75 16.65 17.96 19.76 
41 16.20 17.22 18.70 20.69 
42 16.70 17.87 19.53 21.73 
43 17.26 18.59 20.44 22.87 
44 17.88 19.39 21.46 24.18 
45 18.57 20.28 22.58 25.52 
46 19.35 21.27 23.83 cece 
47 20.23 22.38 25.20 

48 21.21 23.61 26.72 ° 
49 22.30 24.97 28.40 oceve 
50 23.51 26.47 30.23 oceee 
51 24.85 i A ee 
52 26.33 29.96 pede’ save 
53 27.97 31.97 ° 
54 29.77 34.17 aver sooed 
55 31.76 36.60 osvioe ccoee 
56 33.94 err ssieee sovce 
57 36.35 spees eee sovce 
58 38.99 oe e019 evens covce 
59 41.90 eee 
60 45.09 ° 





NEW YORK ASSOCIATION. 





Renewed Activity and Increased Mem- 
bership Desired. 





A meeting of the Life Underwriters’ 
Association, of New York, has been 
called for Tuesday and is in session 
in the Board Room of the Washing- 
ton Life as we go to press. That it 
is the intention to inject some ginger 
into the association is evident from 
the following culled from the notice: 

“There will be committees to be 
appointed, and renewed activity is 
desired to help bring about conditions 
which will effect the members of this 
association and the life insurance fra- 
ternity, in general. This means that 
an extra effort must be made to ob- 
tain new members, as the more we 
have with us, the better impression 
we can make in pushing our points 
to a successful issue. 

“The applications of F. F. Van Liew. 
Charles E. Reid, L. B. Robinson and 
James Perry are proposed for mem- 
bership and will be acted on at this 


meeting. Such action as you may 
deem advisable will be taken upon 
the report of the executive commit- 


tee.” 





A World-Wide Company. 





Among the progressive life insur- 
ance companies which may be men- 
tioned is the Sun Life of Canada. 
This company does business all over 
the civilized world—two of its ag- 
gressive agencies being located in 
China and Japan. Its popularity has 
not only been increased by reason 
of liberal policy contracts issued and 
fair-dealing with policyholders, but 
also in the dividends returned to 
policyholders. For instance, Fiit- 
craft’s book on cash dividends paid 
by annuafl dividend companies gives 
the Sun Life the leading position in 
this respect, 

The company has no manager es- 
teemed more highly than W. A. Hig- 
inbotham of Philadelphia, who form- 
erly had charge of Pennsylvania and 
Maryland. He hag been instrumental 
in securing many good men for the 
company and as they developed 
showed a proper spirit in allowing 
them to have full charge of import- 
ant territory, reporting direct to the 
home office. 

Two men who may be mentioned in 
this connection are George M. Hayes 
of Pittsburg, manager for Western 
Pennsylavnia, and E. G. Peed of Bal- 
timore, manager for Maryland. Both 
were secured by Mr. Higinbotham 
who takes special pride in their suc 
cess. 

Mr. Higinbotham is president of 
the Philadelphia Life Underwriters’ 
Association and quite popular among 
the fraternity in the Quaker City. 





Security Mutual 
Life Insurance Company 


BINGHAMTON, N. Y. 


CHARLES M. TURNER, - 


Issues the New York Standard forms of 
policies providing annual dividends. Men 
of ability wanted in unoccupied territory. 
For particulars, address 


C. H. Jackson, Agency Sec’y, 


President 


Home Office 





1894 
H. W. Bennett, Pres. 


C. F. Coffin, Agency Mgr 


The State Life Insurance Co. 


Indianapolis, Indiana 
Progressive. 
Has Made World-Record 
Every policy secured by deposit with State. 


Strong. 


for 1908 unsurpassed.* Attractive to insured and 
Good territory for good men. 
Manager, 1231 State Life Bldg. 


agent. 


Address, Charles F. Coffin, 


1907 


Agency 


W. S. Wynn, Vice-Pres, 


Conservative 


New policies 


Over 25,000 People 


Have Bought 


The New Low- 
Cost Life Insur- 
ance Policy of 
The Prudential 
We Want Agents 
We Want Man- 
agers. 

We Want YOU! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the 
State of New Jersey. 

JONNF. DRYDEN, President. 
Home Office. NEWARK, N. J. 








AM READY to contrac 
with ‘Produc rs’’ 
* represent an up-to-the- 
hour life company fir excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana. Forty years of suc- 
cess, Highest standing. Cali 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich. 


iU 





The Leading Fire Ineurance Company 
of America. 





WM, B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N. Williams, E. J. Sloan, 
E. 8S. Allen, Guy E. Beardsley. 





Do You Believe 


In MASSACHUSETTS life insurance 
on the NON-PARTICIPATING plan 
with a DISABILITY CONTRACT? 


But One Company 


combines these three great advant- 
ages. 


For terms of District Managers and 
Agents write to 


The Columbian National Life 


Insurance Company 





176 Federal St, Boston, Mass. 
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AGENTS’ COMPENSATION. 


al 


Few subjects touching upon life in- a $100,000 case, the insured discount- 


surance have been discussed to a 
greater degree during 1907 than that 
ot commissions or compensation to 
life insurance solicitors. As a result 
of restrictions following the enact- 
ment of section 97 of the New York 
laws this question became one of 
tirst importance. The eitation of the 
gross income of a few carefully se- 
lected agencies led to the idea that 
all life insurance men were recipients 
of princely incomes. 

Commissions on individual policies 
were enumerated as examples of how 
much could be made in a single trans- 
action, without regard to the circum- 
stances attending the particular case 
or those peculiar to the business 
which prevent the crediting of emolu- 
ments in this manner. 

The exodus of solicitors from the 
life insurance ranks as a result of 
the change in compensation has been 
a revelation to old timers in the busi- 
ness. It is certain that a large per- 
centage left because they felt it im- 
possible to make sufficient income for 
every day needs. This in itself should 
be a refutation of the assumed belief 
that compensation received by so- 
licitors was far in advance of what 
could be obtained in other lines. It 
must be acknowledged that a _ large 
number of good agents quit the busi- 
ness, and that their departure left a 
large gap in the ranks of agents, mak- 
ing growth a hardship to many com- 
panies. 

There has been considerable mis- 
apprehension as to the compensation 
of an agent. Not unfrequently the 
fifty per cent. received of the premium 
paid is by critics compared disparag- 
ingly with the five per cent. of the 
broker in real estate and merchan- 
dise. This has created an absurdly 
erroneous impression on the mind of 
the public as to the enormity of the 
agents’ earnings. 

Life insurance is unthoughtfully 
compared with other commodities for 
which there is a definite demand and 
a regular sale. It may be said that 
a demand must be created in order 
to bring about a sale of real estate, 
for instance. But such is not neces- 
sarily true. There is an innate desire 
in the heart or mind of the average 
married couple for a home. Many 
times every sacrifice will be made 
toward attaining this end. The appli- 
cation not infrequently emanates from 
the purchaser, while one of the great- 
est mediums for selling real estate, 
or at least bringing the broker and 
purchaser together is an advertise- 
ment in local papers. 

On the other hand there is prac- 
tically no demand for life insurance 
except such as tay be created by 
the agent, often in spite of selfishness, 
indifference, procrastination and oth- 
er giant obstacles obstructing his 
pathway. On account of this the life 
insurance solicitor must find his pros- 
pect wherever he can, cultivate’ him pa- 
tiently and skilfully and possibly after 
weeks of stalking he may discover he 
has been playing a losing proposition 
and be compelled to start all over 
again. This may result from causes 
over which he has no control, such 
as a declination upon the part of the 
company for reasons of which he had 
no way of ascertaining, or it may be 
because of a flat refusal upon the 
part of a prospect to take out life 
insurance at all. There is no regular- 
ity or certainty about the business 
and the fact that an agent does well 
this year is not a criterion for the 
next. 

Even granting that the solicitor is 
successful in landing his case, it may 
be even after years of thought and 
labor. We have an instance in mind: 
Several years ago R. P. Clark, a 
prominent and successful solicitor for 
the Equitable Life in Pittsburg closed 


ing all the premiums, the policy to 
contain a provision whereby advance 
payments would be returned in case 
of death before the premium paying 
period expired. It seemed like a 
novel transaction and the writer took 
occasion to interview Mr. Clark as to 
the method pursued in closing the 
case. It was a long story and in- 
cluded many, many years of close 
cultivation, study and diplomacy. In 
fact it was almost necessary to live 
within the life of the prospect in or- 
der to know what to do, how to do 
it and when the psychological mo- 
ment was at hand. It may be said 
that the size of the commission in this 
particular case justified the time 
spent. True, but many men—in fact 
this same man—has no doubt gone 
through the same procedure in order 
to land a $5,000 case—often to be 
disappointed in the end. Fishermen 
sometimes credit themselves with good 
luck if after casting all day they are 
rewarded with a half dozen fish as a 
result of their labor. This propo- 
sition would apply with some degree 
of fairness in citing the experience 
of the solicitor. : 

But disregarding, if you please the 
irregular character of the business let 
us compare the profits in a trans- 
action of equal magnitude. Conserva- 
tive companies now give general 
agents from 40 to 50 per cent. and 
9 renewals of 7% per cent. To make 
the figures even let us assume the 
amount to be 100 per cent. covering 
over a period of 10 years. Assuming 
that the soliciting agent gets every 
cent paid the general agent on say a 
premium of $100. The application he 
has secured'means not only an initial 
payment of $100, but practically a cva- 
tract whereby $100 per year is paid 
for twenty years, or a total of $2,000. 
If, therefore, the agent should re- 
ceive his full $100, that is to say one 
hundred per cent. of the premium, 
his pay for bringing in such a con- 
tract would in reality be only about 
five per cent. of the total sum in- 
volved, which is no more than the real 
estate or merchandise broker receives. 

However, the latter receives his 
compensation without any extra ef- 
fort or chance as to death or lapse. 
It is deducted from the purchase 
price with the completion of the 
transaction. On the other hand the 
agent often finds it necessary to per- 
form practically the same work over 
again. 


Percentages Don’t Count. 


This, of course, is merely dealing 
in percentages, but percentages are 
very deceptive at times. It requires 
dollars and cents to pay the butcher 
and baker. In other words on a plan 
such as that used in paying life in- 
surance solicitors there is need of a 
constant inflow of premiums. Some 
agents do very well for a few years 
and then experience a period of fam- 
ine. 

A man who pays for $100,000 per 
annum is considered a good agent. 
Suppose the premiums average $35. 
The aggregate would be _ $3,500. 
Granting the soliciting agent a com- 


mission of 50 per cent. his income 


would be $1,750. Im order to get the 
business he may be called upon to 
travel not on an expense account like 
the commercial traveler, but on his 
own money. Railroad fare, hotel or 
livery bills must all be paid out of 
his commissions. It is, therefore, easy 
to surmise the approximate amount he 
would have left for the support of 
a family. It must be borne in mind 
also that living expenses have in- 
creased materially in recent years. 

Compare this with the ordinary 
salesmen for commercial houses. They 
receive from $1,800 to $2,400 in salary 





and their expenses, without any cry 
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WANTED 





SUPERINTENDENT OF AGEN- 
CIES FOR FOUR EASTERN 
STATES TO WORK WITH AGENTS 
AND SECURE MORE MEN. ONE 
OF THE BEST EASTERN ANNUAL 
DIVIDEND COMPANIES. AN AM- 
BITIOUS YOUNG MAN CAN HERE 
FIND AN EXCELLENT OPPORTUN- 
ITY FOR THE FUTURE. SALARY 
AND EXPENSES. ADDRESS “AN- 
NUAL DIVIDEND,” EASTERN UN- 
DERWRITER OFFICE. 





The advertiser would like to pur- 
chase an interest in an established 
state or general agency of either of 
the following companies: Provident 
Life & Trust, Mutual Benefit, Penn 
Mutual or Northwestern Mutual. Ter- 
ritory not so much an object as a 
progressive partner. Am willing to 
pay a liberal cash sum. Address, in 





strict confidence, “Purchaser,” East- 
ern Underwriter Office. 

A. well known life insurance 
company desires to secure the 
services of a young unmarried 
man who has had sufficient 


experience in the life insurance busi- 
ness, be able to work with agencies 
already established. .A very liberal 
salary with expenses, will be paid to 
the right party, whose references 
must be of the very best. Address 
“Supervisor,” Eastern Underwriter 
office, 





After January 1st, a position in the 
life insurance field will be open to 
aman who is willing to assume 
charge of the Atlantic Coast Depart- 
ment of a prominent life insurance 


company, and whose record will bear} 


the strictest investigation. Salary 
proportionate to ability, with addition- 
a! compensation on all business pro- 


duced, and expenses, .Address “At- 
lantic Coast,” Eastern Underwrit- 
Office. 





A general agent for Buffalo, N. Y., 
and vicinity, by a pprogressive life 
insurance company, with up-to-date 
policies and satisfactory commission 
contracts. To the man fully qualited 
to take charge of an established of- 
fice a liberal arrangement will be 
made. Address, “Buffalo,” Eastern 
Underwriter office. 





General agent for Western Penn- 
sylvania with headquarters at Pitts- 
burgh. Party must have had experi- 
ence; references as to character and 
ability first-class, and be in position to 
finance himself, outside of office ex- 
penses. Address “Pittsburah,” East- 
ern Underwriter office. 





An individual, or firm, well known 
in Philadelphia and capable of inter- 
viewing the wealthier classes on a 
proposition that can be demonstrated, 
a good investment, to send their 
names and addresses with references 
to “Investment,” Eastern Underwriter 
Office. 





TATE Mutual Lite 
Assurance Company 


Worcester, Maes, 











Incorporated 1844, 





Financial Statement, Jan 1, 1907, 





SEE a oisine-o- o's oc tiee $29,138,06219 
Liabilities .......... .-- 26,318,347.29 
oS) Pree rere 92,318,718.18 


A. G. BULLOCK, President, 
H. M. WITTER, Seeretary. 
Burten H. Wright, Supt. ef Agenetes, 





BERKSHIRE 
LIFE INSURANCE CO, 


OF PITTSFIELD, MASS. 


James W. Hull, Presideat. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years ot 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass, 


DYER & FOSS, GENERAL AGENTS. 





The Agent's Company. 


c 
The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
as 


The most successful company 
in the world for its age. 


Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
fuli cash value with the 
State. 


Write for Information. 





Correspondence 


DESIRED WITH 
SOLICITORS 





Not necessarily men having had experience in the life insur- 


ance business. 


We have a well known, progressive 


company with all the desirable policy contracts, and are 
in a position to offer profitable employment to solicitors 
who, after satisfying us of their ability will be placed as 
general agents in cities outside of New York State. 
Address in confidence ‘“‘Solicitor,” 


Eastern Underwriter Office 
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whatever for a reduction of their ex- 
penses. 

his is the way the agent views the 
situation. Clerks at the home office 
who work faithfully from year to year 
expect and receive gradual promotion. 
The life insurance agent feels that 
his reward for faithful service is in 
the shape of a cut in compensation. 
He becomes discouraged and turns 
elsewhere for employment. Notwith- 
standing the fact that many solicitors 
have left the field there are remark- 
ably few new ones taking their places. 

It will be granted that the change 
was not brought about at the insti- 
gation of home office managers. On 
the contrary it was opposed, generally 
speaking. It will also be granted that 
they are powerless to extend any di- 
rect benefit along this line. There are 
aids which can be given that will, 
in a measure, offset the cut. 

Home officers should make every 
effort possible to assist their men and 
make the work they have to perform 


easier. 


WHAT TO TALK ABOUT. 








In assuming his duties as General 
Manager of the Reliance Life, a. F- 
Furman, in a letter to the agency 


force, says: 

“It is no use to try to tell any one 
how to write life insurance. No two 
men do it alike. Nevertheless it is 
sometimes possible to make helpful 
suggestions. One thing is certain— 
no man will sell much life: insurance 
who spends all of his time talking 
about other companies. One of the 
best agents I have ever known was 
conveniently deaf. He simply talked 
about his company right straight 
along, and whenever the prospect 
commenced to talk about other com- 
panies and their contracts he wouid 
mot hear them. Once a customer, 
more persistent than the average, 
headed him off and yelled at him, 
“The Mutual Life does so and so!” 
The agent looked at him a few sec- 
onds and said, “What’s that got to 
do with it; I’m talking about my 
company.” 

“The one thing to talk about is 
the thing you are selling. You must 
know the talking points in your con- 
tract and drive your arguments home 
one after the other. When you are 
selling a policy for the Reliance, you 
don’t have to talk very long about 
the company. The Reliance has over 
$2,000,000 in assets, and that’s enough 
to satisfy anybody. The contract 1s 
the thing. Have a sample with you 
and use it as your text. Bear down 
hard on the Investment Features and 
the Disability Clause. Talk to your 
man about his family. Where will 
they stand if he is taken away. As 
a good solicitor I knew used to ex- 
press it, “Hit him on the head and 
then hit him on the heart.” For him- 
self, first, if he prefers, he should 
take our policy, but for his family 
he must have it. Now, then, I wish 
you would get right after the pros- 
pects you have been working and tell 
{hem that van are engaged ina prize 
coniest: that you have until Decem- 
ber 31st to win one of the prizes 
which the company has offered. These 
are the closing days of the year, and 
if experience amounts to anything at 
all, they are the best days of the year 
in which to write life insurance.” 
Eastern New York Special for Phila- 

delphia Underwriters. 








H. L. Plate, of Fulton, N. Y., re 
cently appointed Empire State spe- 
cial for the Georgia Home, has re- 
signed to go with the Philadelphia 
Underwriters as its field man in 


Eastern New York. 


FORTHCOMING WHEN NEEDED. 





In discussing the advantage of life 
insurance which is paid promptly 
upon becoming a claim, Edward A. 
Woods, manager Pittsburg Agency of 
the Mquitable Life, says: 

“Bankers and the commercial pub- 
lic, in considering what is good cuom- 
mercial paper, consider not only the 
responsibility of makers and Whether 
the tunds can ullimately be collected, 
but tirms and individuais of the first 
rank of credit are those who pay 
their obligations promptiy when due. 
lf a man owes $1,000 and you need 
the money and are depending upon 
its payment, which will perhaps save 
you great annoyance and loss, thle 
tact that the man is good for it and 
will ultimately pay is poor satislac- 
tion. Firms, institutions and men 
that have an unbroken reputation tor 
prompt payment, whether it be princi- 
pal, interest or even ordinary Obilga- 
ulons, are those that are universally 
given the first rank in credit in the 
worid. 

“Life insurance especially should be 
paid promptly, because: 

(a) This obligation falls due atte: 
the man’s death, when he is not there 
to otherwise arrange tor financing. 

(b) ‘he principal purpose oi sucn 
provision is the providing of ready 
money, and money paid sv, 6U or YU 
days aiter death 1s not ready money. 

(c) It is intended to, and in a 
very large percentage of cases does, 
if promptly paid, save important as- 
sets. Payment in many cases, if de 
layed, wil not do this. 

“Yhere are times when people do 
not appreciate the advantages of 
prompt payment. ‘The arrivai of the 
surgeon alter the man is dead is of 
littie use. Suppose the ship that 
brought provisions to the starving 
Pilgrims had arrived a few weeks liat- 
er. Suppose Blucher had _ reached 
Wellington a few hours later at the 
battle of Waterloo. The reprieve 
which arrives after a man has been 
executed is of little use to him. 

“You have a note due at the bank 
today. You are depending upon 
money due you to pay this note. Per- 
haps your credit, your solvency, de- 
pends upon meeting this obligation 
promptly when due. Is it unimportant 
when the money due you shall be 
paid? Will it be imuch satisfaction 
to you to know thac the money will 
ultimately be paid, after you have fail- 
ed and your financia] future has per- 
haps been irretrievably ruined? 

“Life insurance money also serves 
another purpose. Even upon the 
death of wealthy individuals, it is 
the first ready cash that the widow 
receives. A man’s death does not al- 
ways occur when there is plenty of 


money in the house or even in the 
bank, and his bank account cannot 
be immediately used by the widow. 
It often occurs after weeks of sick- 
ness and inability to provide the 
usual funds. At the death of Sen- 
ator Leland Stanford, who left an 


_——. 


(Continued on page twelve.) 





DERWRITER. 


The New Policies | 


(1907) 
Of the 


Equitable Life 
Of Iowa 


up-to-date in every re- 





Are 
spect,—includi»g provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous. 
Agents wanted in unoccupied 
territory. Write the Hore 
O:fice, Des Mcinces, Iowa. 





TRY THE 


WOR CUte 


UNITED STATES 
CASUALTY COMPAN v 


EDSON S. LOTT 


SECRETARY & GENERAL MANAGER 


141 BROADWAY 
NEW YORK 





AMERICAN CENTRAL. 


Life Insurance Co. 


Indianapolis, Indiana. 


MS heii ee es $1,800,000 
Surplus security to policy- 
NE Ee Se ee 52 a 425,000 
Insurance in force........ 21,000,000 

Liberal contracts for agents in 
Pennsylvania, Ohio, Indiana, Illinois, 
Michigan, Missouri, Texas, Kansas, 


Arkansas, Tennessee and Alabama. 


Write today for information. 





Required by its Charter to maintain the legal reserve 


| 


on every policy it issues. 


The Masonic Mutual Relief Ass’n, 


Of the District of Columbia, 
Chartered by Congress 1869. 


“Combines legal reserve safety with fraternal economy’”’ 
An exceptional opportunity for producing agents, 


WM. MONTGOMERY, Sec’y 


Corner 12th and G Streets, N. W., 


| 


Washington, D. C. 
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UNEXCELLED IN 


Favorable Mortality 


—and— 


Cconomy of Managemen‘. 


The Provident Life 
and “T'rust Company 


OF PHILADELPHIA. 








Rates of Premium Extremely Low 
and still further reduceg by 
Annual Dividends, 

1860 47th Year 1907 


Home Life Insurance Company 


of New York. 

GEORGE E. IDE, President. 
Assets ree $19,009,550.82 
Liabilities (including Divi- 

idend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund ome 

s (Deferred Dividends) . -1,621,413.00 
pa Sarees 5... 1,083 ,648.98 
ae ey 86,113,559.00 
_ “Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05, 


THE YEAR 1906 SHOWS LARG-. 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 





CAUTION. 
D?2 you know that exce:sive CAUTION 
—carried to the exte tof timidity—is 
responsible tor more tailures than “pre- 
cipitancy ? An EFFORT, veituresome 
thouxzh it may be. is better than to be 
turever **Getting Ready.” 

Have vou ever felt cha-rinn d that you 
are not farther aivaiced than yon were 
this time last year? Time ix flyi o— 
every minute counts. The remedy f rall 
this is work without wort. The worry 
will g-t yon nothins; the work will 
yield you larve returns. 

WE WANT CONSCIENTIOUS WORK 
ERS. We are +o confisent of results if 
the honest effort, is made that we will 
pay commissions equal to those allowed 
uvder the Armstrony Law and JN ADDI- 
TION pay asalarv sufficient t» Keep the 
wolf from the door. 

I’ y nu have th: eleme: ts of sucess in 
your make-up let us show you how to 
make the mostofthem. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 
Box No.188, Indianap lis, 1 diana. 
Corresponde :ce Strict!y Confil -ntiai. 





' Paid Up Capital 


| Managers Wanied 





IN 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY, 
Address: 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 





$1,000,000.06 
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Ex-Superintendents, 

A prominent superintendent writes 
us in regards to an article appearing 
in The Eastern Underwriter of last 
week entitled “Retiring of Veterans,” 
His comment is somewhat caustic. 
He states that companies in taeir 
eagerness to, secure business so ab- 
sorb a man’s energies that he is com- 
pelled to go on the retired list at, 
comparatively speaking, an early per 
iod in life and that he is of little 
service in any other avenue of busi- 
ness. 

We had no intention of conveying 
the impression that these were en- 
forced retirements. In fact the last 
paragraph of the article makes it 
clear that we assumed most of them 
to be voluntary retirements. Why 
not? Taere comes or at least, should 
come a time in the life of most 
men, who have enjoyed an aggres- 
sive business career, when the bur- 
dens be transferred to the shoulders 
of others. 

The method of compensation em- 
ployed by industrial companies is 
such that the income of a superinten- 
dent who has devoted many years of 
loyal successful service does not 
terminate with retirement. The pen- 
sion system adopted is not intended 
as placing tae recipient as a charity 
object. It is a recognition of the 
value of the service rendered in 
building up a substantial, prosperous 
enterprise. 

Let us, for the sake of avoiding 
argument, assume the worst, namely 
that a company places excessive 
pressure on its superintendents in its 
desire for increased business. What 
should be the attitude of the superin- 
tendent? 

A company has a right td expect 
progress from its employes, especial- 
ly where the fundamental basis of 
the compensation received is in the 
shape of a salary. 

The first step in tae industrial lad- 
der of success is that of an agency. 
The selection rests largely with sup- 
erintendents and assistants. All the 
company requires is that men of rea- 
sonable standing be secured. In this 
position it is possible to secure a 
thorough knowledge of business de- 
tails and at the same time become 
proficient in the art of soliciting. 
Much depends upon the manner in 
which the initial work is performed, 
the responsibility for waich rests 
largely with the assistant. But the 
assistant cannot supply industry, 
method and persistency. This im- 
portant part in the make-up of suc- 
cessful men must be supplied by the 
individual chiefly interested. 

Thus far results depend largely up- 
on individual effort. The assistant 
may suggest, and even assist, but 
the agent must produce. Success as 
a producer merits the promotion to 
an assistancy. This does not remove 
a man from the ranks of producers, 
but it does change the situation as 
regards results being due entirely to 
‘individual effort. Here is afforded 
tae initial opportunity for handling 
men. A well known financier was 
asked as to what he attributed his 
great success in life. Without a mo- 
ments hesitation he replied in effect 
that it was his ability to use or di- 
rect the time of others. 

A company watches very closely 
the progress made by an assistant in 
handling men. It goes without say- 
ing that if he is unable to maintain 
a persistent, productive staff of from 
four to eigat men, it would be un- 
wise to entrust him with a superin- 
tendency, where greater responsibili- 








ties are involved. If however an 
agent, on being promoted to an as- 
sistancy, looks upon it as a transfer 
from the producing to directing class 
solely he is taking one step toward 
what may eventually prove his down- 
fall. The best incentive to an agent 
is a practical demonstration of pro- 
duction by the assistant. The worst 
thing that may happen to an assist- 
ant is to get the notion that it is not 
necessary for him to continue writ- 
ing business. 

Tae duties of a superintendent are 
those of an assistant, only upon a 
larger scale. He must maintain a 
profitable, progressive district for his 
company. Our correspondent says 
that the company in its “greed for 
business” drives the superintendent 
off his feet and compels an early re- 
tirement from business. The train- 
ing which a man receives from the 
time he commences as an agent until 
he becomes a superintendent should 
prepare him for coping with larger 
things. Every year as a superinten- 
dent should make a man better quali- 
fied for tae work of the next year. 
You say that there is a limit beyond 
which it is impossible to go? Prob- 
ably; but it is also true that one 
cannot remain on neutral ground. We 
must make progress or go backward. 
A superintendent may feel as though 
he has reached the limit in personal 
production, having attained a stand- 
ard which it would be most credit- 
able to continue, but he cannot af- 
ford to give way to the conviction of 
having reacned the limit in personal 
direction. In other words he should 
still be able to present a staff cap- 
able of moving the district forward. 

This, we believe, is the trouble with 
too many superintendents. They are 
self-satisfied, spending time in per- 
sonal admiration which should be 
given to consideration of methods 
whereby improvements may be made 
in the district. 

The Standard Oil Company is 
heralded tae world over as the great 
dividend payer—money maker. Yet 
it is a fact that these dividends are 
being paid from the leakages of ten 
or fifteen. years ago. Intelligent in- 
dustry and study of the business 
have paved the way for great econo- 
mies, and the saving of wasted ener 
gy. We are not all privileged to 
have a part in that giant corporation. 
but in our own little spheres can 
apply the same thought and care in 
improving the conditions under which 
we labor. 

Every superintendent, assistant and 
agent saould strive to make himself 
indispensable to his company. But 
it is a bad thing for a person to think 
himself indispensable. Companies 
want good men. They are loathe to 
let any men go, but sometimes they 
do so when the man himself thinks 
he has reached his limit. 





A COMPLIMENT. 


The Eastern Underwriter feels 
highly complimented to have The 
Prudential Weekly Record devote one 
of its pages to a reproduction of our 
article entitled “Life Insurance vs. 
Savings Banks.” It is only repeating 
what has hundreds of 
times, to say that there are no com- 
pany papers of superior caliber to 
that Joseph Atkinson, and 
taat is why we deem it a compliment 
to merit his approval. 

The article did not appear in our 
Industrial Department, but it contain- 
ed information of value to industrial 
workers. While as a rule devoting 
a page to Industrial workers, we be- 
lieve that superintendents, assistants 
and agents could with profit peruse 
our Life Department weekily. 


been- said 


edited by 





President’s Week. 


The Virginia Standard, in speaking 
of a complimentary week by the staff 
of the Life Insurance Company of 
Virginia to President Walker, says: 

“Last week, ‘President’s Week,’ set 
aside especially for a new business 
production, was characterized by a 
response as enthusiastic as the one 
given on the first week of eDecember, 
when the call was made for extraordi- 


nary collections. In nearly all dis- 
tricts there was a spirited gain in 
results. Elsewhere will be found 


personal notices of the largest writ- 
ers in the districts, and we note here 
some of the special district fatures 
of tae great movement. The general 
result was the best this year. Of 
course President Walker is proud of 
the achievement. 


“Raleigh, Henderson, Greensboro, 


Columbus and Atlanta all with the 
largest new business scores in their 


history. Petersburg’s best in 136 
weeks. Indianapolis’s best in 108 
weeks. Norfolk’s best in 90 weeks 


and this is the third successive crack- 
a-jack from there. Richmond was 
left way behind. Burlington’s best 
in 52 weeks. Salisbury’s best in 49 
weeks. Marietta’s best in 26 weeks. 
Columbia’s best in skidoo (23) weeks 
and only 10 cents production 
than Charleston. Anderson, S. C.— 
aer best in 21 weeks. Chester’s best 
in 18 weeks, etc.” 


less 


The Red Bank, N. J., District of 
the Metropolitan, Robert Hitchings, 
Superintendent, will far outstrip all 


previous years in ordinary this year. - 


Some very commendable records 
have been made by several of the 
agents and also the assistants. Agents 


J. N. Shurts and Howard Zimmer- 
man of the Asbury Park assistancy 
have had an issue this vear of $30.- 


000 and $27,000 respectively. Assist- 
ant S. W. Hayes of Asbury Park 
closes the year with an issue of 


—— nn 





The attention of Reliable Agents in search of desi able contracts is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 
S. H. RHODES, President, 


ROLAND O. LAMB, Vice-President. 
None but the best forms of Life, 


to the right men. 


Endowment, 
Policies issued. See our Optional Annuity Policy. 


WALTON L,. CROCKER, Secretary 


Term and Instalment 
Good Agency contracts 


FRANCIS MARSH, ¢ 
Manager for Eastern Massachusetts, 


JOHN HANCOCK BLDG. 


202 DEVONSHIRE STREET. 





METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
«The Leading Industrial 
Insurance Company in 
America’”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
Ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reachs The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the \Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





$100,000, which is far in excess of 
anything that has been done in tnat 
particular section during any prev- 
ious year. Agent W. J. Dalton of 
Perth Amboy has an issue of $24,000 
this year and his assistant, Eugene 


‘Cross, closes the year with about 
$80,000. This assistant always makes 
a good record in ordinary, and ex- 


pects to be among the $100,000 class 
next year. Agents W. J. O’Brien and 
T. Williams of the Long Branch as- 
sistancy have an issue of $24,000 
and $20,500 respectively. Assistant 
C. A. Carey of the Long Branch sec- 
tion has an issue for the year of 
about $60,000. Each of the assistants 
and agents referred to above expect 
to beat this year’s record next year. 


——— 


Assistant E. J. Rohrbach leads tae 
Allentown No. 1 District of the Pru- 
dential in actual and salary increase 
and also in the amount of ordinary 
premium increase. His collection per 


cent. is 100. Assistant A. J. Holben 
has the honor of being second in 
actual increase and also second in 
ordinary premium increase for the 
year, with a collection per cent of 
100. Assistant N. P. Werley is third 


and ties Mr. Holben on salary. As- 
sistant G. J. Case has not been an 
assistant so very long, but he is mak- 
ing good. 

Agent M. J. McGee leads the dis- 
trict in salary increase. Agent Kos- 
tenbader is second and has been con- 
nected with the district over five 
years. Every year he can be depend- 
ed upon, being one of the old re- 
liables. He is one of the few in- 
dustrial agents who collects his debit 
by means of an automobile. Agent M. 
O. Gernert ranks third and is a very 
valuable addition to the Holben staff. 
D. B. Garman is another one of the 
old reliables and ranks fourth in the 
district. C. P. Seislove is the fifth 
man in the district in salary increase. 
Agent Harry Fenstermaker is the 
leading agent in ordinary increase 
for the year, C. P. Seislove is second 
H. Kneedler third and Agent M J. 
McGee is fourth. sia 





To Enter Empire State. 





Shortly after the beginning of the 
new year, the Freeholders of Topeka 
Kas., will seek admission to New 
York State, its capital meantime be- 
ing increased to $200,000. 
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THE YEAR 1907. 





The year 1907 may well be termed 
a most eventful one as far as insur- 
ance is concerned. Problems hava 
arisen which have taxed managerial 
minds to the utmost capacity. 

One of the most serious is that 
pertaining to legislation. The New 
York laws were deemed drastic and 
revolutionary, but these, with a few 
changes deemed necessary by those 
largely responsible for their being 
would cause little apprehension if 
uniformly adopted. As it is, eaca 
State legislature desires to be origi- 
nal in its restrictions and regula- 
tions. The result is that companies 
are burdened with endless detail in 
order to comply with State require- 
ments. To this is added confusion 
in trying to make the notions of all 
departments dove-tail in the course 
of business. The silver lining behind 
the cloud should come in the shape 


of federal supervision. 
7 a . 


The unprecedented slump in secur- 
ity valuations has caused grave con- 


cern in many home offices. T’  ,ub- 
ject Mas been discussed quit: ireely 
and is now under conside: n by 
various State departments. At a 
meeting held in Louisville, it was 


recommended that insurance commis. 
sioners, in determining the value of 
securities included in the financial 
statement of insurance corporations, 
May ascertain the real market value 
by taking the mean of market prices 
on the first day of each month and 
the 31st of December, 1907, and com- 
puting therefrom the average value 
for the year by dividing the aggre- 
gate of said amounts by thirteen, 
provided that in any particular case 
where exceptional facts warrant a 
departure the rule shall not apply. 
A committee consisting of Commis- 
sioners Folk, Kelsey, Hardison, 
Crouse, Potter, Beedle, Vandiver, and 
MacDonald are to secure valuations 


for the use of any departments re 


questing same, 
* “ _ 


The year has been a trying one to 
life insurance field men. A _ large 
number of solicitors have left the 
ranks and it has been found exceed- 
ingly difficult, in fact practically im- 
possible to replace them. The gen- 
eral agent or manager does not deem 
the present sate of compensation ad- 
equate to justify exertions in the 
way of securing and training new 
men such as were put forth formerly. 
There seems to be a better under- 
standing of the situation, and some 
hope of a change in the law waich 
brought about the present rates of 
compensation, 

. * * 

We may be pardoned for saying a 
word relative to The Eastern Under- 
writer. The change from a monthly 
to a weekly journal was made at the 
beginning of a year when retrench- 
ment was the watchword. To this 
extent we tock sides with the op- 
timist and more taan quadrupled our 
expenses. We have no apologies to 
offer for making the change, and no 
regrets. Our efforts have been con- 
centrated: ‘First, on getting out a 


paper worth reading; and second, to 
secure readers. Commendations re- 


celved from home office and field 
lead us to believe we made progress 
in the former. By more than doub- 
ling our circulation during the year, 
we have substantial assurance of suc- 
cess in the latter. 

To those who extended patronage, 
literary contributions or suggestions, 
and to those who have manifested a 
friendly interest, we express our 
heartfelt taanks and good wishes for 
a Happy and Prosperous New Year. 





TERM POLICIES. 





The announcement of the New 
York Life, published elsewhere, of 
the discontinuance of Renewable 
Term Policies, coupled with the re- 
sult of inquiries by The Eastern Un- 
derwriter during the past week as to 
Term Policies issued by the Pru 
dential, Travelers, Massachusetts 
Mutual and Connecticut General, 
makes this subject an interesting one 
for discussion. 

The New York Life will issue 5, 
10, 15 and 20-Year term policies, with 
provisions for conversion, but not for 
renewal at the end of the period for 
waich they are written. The Pru- 
dential’s policies are convertible but 
not renewable; the same is true of 
the Massachusetts Mutual and the 
Connecticut General. The Travelers’ 
5-Year policy is convertible but not 
renewable. The 10-year policy is both 
renewable and convertible. 

It will be found that companies 
generally have changed their attitude 
as regards term policies. It undoubt- 
edly has been found that the selec- 
tion is largely against the company 
at the end of the period. 

For example, the increase in rates 
necessary at the end of a 10-year 
period. Naturally a substantial in- 


crease must be made. The man who 
feels himself lacking physically will, 
if possible, desire to continue his 
insurance. On the other hand the 
fellow who assumes to have a strong 
chance of living a long life is likely 
to balk when requested to pay in- 
creased rates. 





THE FIRST CHRISTMAS GIFT. 





Eleven years ago, the writer a few 
weeks after joining in wedlock, was 
persuaded to take out a $2,000 Twen- 
ty Payment Life policy, premium 
$28.02 semi-annuaily. A few days lat- 
er in speaking of the occurrence to 
the representative of anotaer com- 
pany, he asked why the application 
was not given to him. The result 
was another application for a $1,000 
Thirty Year Endowment. These pol- 
icies represented the first Christmas 
gift to my wife. 

The first fiveyear dividend on the 
former policy permitted me, by pay- 
ing nearly $7 to change the premium 
into an annual $53.90. Since that 
time the persuasive art of tae solici- 
tor has been instrumental in increas- 
ing the life insurance carried to 
$19,750. 

No gift has been purchased which 
could bring the substantial delight 
and satisfaction as the presentation 
of the above two policies. It has 
been difficult to pay the premiums 
some times but surely not so dif- 
ficult as it would for my wife had she 
as a widow been called upon to make 
her way as best she could without 
any provision in the shape of life in- 
surance. 

During these eleven years I have 
come in contact with many pitiful 
cases where a widow and children, 
bereft of the support of husband and 
father have been called upon to en- 
dure untold hardships which might 
have been avoided. 

As an example. Just a few days 
ago I heard a neighbor telling my 
wife that she expected to spend 
(Christmas day delivering $100 worth 
of goods she had sold. This last 
summer her husband was suddenly 
taken away without a moment’s warn- 
ing. It was not only found that he 
had no life insurance, but also no 
provision of any kind for the future 
sustenance of wife and child. The 
woman is of excellent family and ac- 
customed to experience the better 
side of life. The awakening to a 
full realization of the situation con- 
fronting her was a terrible shock, 
but that she is taking hold of it nobly 
is evidenced by the work she has 
undertaken. No husband was kinder 
than he, but the great obligation was 
overlooked. 

When coming in contact with such 
instances, I experience considerable 
joy over that first Christmas gift. 
—B. F. H. 





Heart In the Work, 





There is nothing like a man having 
his heart in the work to be perform- 
ed. John T. Davis, district manager 
of the Mutual Life at Amsterdam, 
N. Y., in a letter to The Eastern Un- 
derwritter says: “I am a thorough 
believer in the insurance business in 
all its forms—life, fire, casualty, ete.— 
I took up life insurance work ten 
years ago. Prior to that my life had 
been spent in the school room, Dur- 
ing these ten years, I feel that I 
have accomplisned a good work. My 
heart and soul is entirely in the 
work, and unless an insurance man 
can feel this, his labors will be in 
vain. No minister of the gospel can 
or is doing a greater work, or a bet- 
ter work than an honest, upright, en- 
ergetic insurance man.” 


DIFFICULT TO SECURE AGENTS. 





Low Commissions Not the Only Trou- 
ble—Renewals Off-set Reduction. 





In answer to a letter addressed to 
a prominent life underwriter in the 
Northwest, we are informed that tae 
principal difficulty experienced dur- 
fing the year 1907 has been that of 
securing new agents. Our informant 
says: 

“I have some correspondence here 
from successful managers that would 
be very interesting reading had it 
not been given confidentially. Their 
tone is optimistic though fully ap- 
precating the difficulty at the present 
time to be encountered. 

“At the present time my view is 
that companies or managers will be 
compelled to give a more thorouga 
training to agents than they have in 
the past. In fact, if able, they will 
be compelled to persuade men to 
take up the business as a profession 
with a willingness to earn a mere 
sustenance rather than make much 
money in the beginning. You ask 
me to give you a brief article on the 
lines I follow in instructing agents; 
this I cannot do, because my trouble 
now is in finding the new agents. 

“Out of twelve correspondents, all 
of whom are successful managers, 
only two fave succeeded in adding 
to their force a new and successful 
writer during the past year, and one 
of those is uncertain as yet whether 
his man will prove successful or not. 

“I am not expecting much improve- 
ment the coming year (if any). Have 
come to the conclusion that the fault 
of the trouble is not in the low com- 
missions only, but rather in the re- 
luctance of good men to enter the 
profession. Considering the renewals 
that most companies are offering in 
addition to the first commission, the 
inducement to engage in the busi- 
ness is better than it was when the 
writer took up the work.” 





Honors for Van Sickle. 





William Van Sickle, the popular 
Michigan manager of the Home Life, 
has fad more honors thrust upon him, 
He has been elected one of the trus- 
tees of the Michigan Sovereign Con- 
sistory. These trustees, nine in num- 
ber, have the custody of the consist- 
ory’s property, amounting at the pres- 
ent time to upwards of $130,000, so 
the position is quite a responsible 
one. Mr. Van Sickle’s worth to any 
organization that he belongs to is 
certain to be recognized very speod- 
ily.—‘“The Indicator.” 





Thebaud With Aetna Life. 





Joseph B. Thebaud, of Buffalo, gen- 
eral agent of the Massachusetts Mut- 
ual Life has resigned to go with the 
Aetna Life, succeeding Munson & 
Avery. 

Mr. Thebaud was born January 1, 
1875. and commenced in the services 
of the Massachusetts Mutual when 
17 years of age. He was office boy 
for Charles B. Hetrich, then general 
agent for the company. Six months 
after there was a change in managers 
and Mr. Thebaud was appointed cash. 
fer and confidential clerk by the new 
firm at a salary of $7 per week. At 
that time there were about 300 poli- 
evholders and now there are over 
1.200 which Mr. Thebaud has written 
personally. 

He is quite popular among the 
business men of Buffalo, being a 
member of the Ellicott and Park 
Clubs, a Knight Templar and Shriner, 
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FIRE INSURANCE DEPARTMENT 





REPORT ON UNION FIRE 


RECITES TRUST AGREEMENT. 








Surplus Not to Exceed $75,000 Until 
San Francisco Obligation is 
Liquidated. 





The report of the examination of 
the Union Insurance Company, of 
Philadelphia, by the Pennsylvania 
Insurance Department, has been is 
sued. The figures given show the 
condition of the company as of Nov- 
ember 30, 1907. The admitted as 
sets are $920,772; unearned premiums, 
$493,332; total liabilities, except capi 
tal, $645,772; capital, $200,000; net 
surplus, $75,000. Under an _  agree- 
ment cited herewith, the net surplus 
cannot be reduced below $75,000 in 
order to liquidate its San Francisco 
obligation, nor cannot exceed this 
amount as long as the indebtedness 
remains. The report in full follows: 

Philadelphia, December 11th, 1907. 
Hon. David Martin, Insurance Com 

missioner: 

In accordance with your instruc- 
tions we have made an examination 
of the Union Insurance Co., of Phila- 
delphia, as of November 30th, 1907, 
and report its condition as follows: 


Ledger Assets, 
December 31st, 
Po ere wile $870,451.63 
Income. 


Gross Premiums $877,639.01 
Deduct Re-insur- 

ance and re- 

turn premiums 231,365.49 


Net Premiums $646,273.52 





Deposit Premi- 
ums, Perpetual 
eee “.tsanes 2,309.00 
TRIGTOSE occ cces 23,606.49 
Rents “Gross” .. 12,052.71 
Miscellaneous 103.97 
Profit Sale Secu- 
TRIOS. ..cccccen 81.15 684,426.84 
ee $1,554,878.47 


Disbursements. 
Gross Losses ...$339,565.39 
Re-insurance and 


Salvage 14,299.91 








Net Losses ...$325,265.48 
Perpetual Premi- 
ums returned .. 
Loss Expenses .. 


1,011.54 
6,459.37 


Commissions 114,133.92 
Home Office Sal- 
SE: 6 cacrejas 24,805.66 


Salaries and Tra- 
velling Agents’ 
Expenses 

Repairs and Ex- 
pense Real Es- 
tate 5,634.27 

Taxes, Real Estate 1,517.00 

Insurance Depart- 
ment Taxes and 


16,957.87 


Licenses ..... 19,512.16 
Telegrams ..... 610.33 
re 3,845.69 
Exchange ...... 26.07 
Expressage ..... 829.59 
Underwriters’ As- 

sociation ..... 6,233.18 
IIR <cs sate nue 3,056.04 
Legal Advertising 724.60 
Business Adver- 

ME wawneexs 2,124.48 
Printing and Sta- 

| rr 4,634.64 
pO EO ae 2,601.93 
Incidental Ex- 

DORBNE ..0cexs 8,871.33 
Legal Expenses 7.50 
Salaries, New 

Building ...... 1,610.00 
Office Furniture 355.75 
Paid on San Fran- 

cisco Conflagra- 

tion .......... 29,600.00 


Stock Fractions, 
ee ee 


2.78 
Profit and Loss.. 33.03 580,364.21 





Balance 


$974,514.26 
Ledger Assets. 
Book Value Real Estate... .$159,076.32 


Mortgage Loans .......... 25,000.00 
Collateral Loans .......... 12,800.00 
Book Value Bonds and 

A Pe Oe 579,290.83 
Cash, Office, $672.15; Banks 

ee 46,710.99 
Agents balance, subsequent 

oo a ae 147,565.80 
Agents balance, prior Sept. 

ea rere ae 3,933.11 
Underwriters’ Deposit 100.00 
Fractional shares, Com- 

PONT S BURGE. 2 occiccccce 37.21 


Net Ledger Assets ..... $974,514.26 


Non-Ledger Assets. 
Accrued Interest $2,468.32 
Accrued Rents .... 110.70 
Perpetual Depos- 


its, Co.’s Building 742.50 
Due from other 
Companies ..... 1,900.00 
MN des ves bed 5,221.52 


Gross Assets .... $979,735.78 
Non-Admitted Assets. 


Agents’ Balances 
Prior Sept. Ist, 
BEES atsn atisds $ 3,933.11 
Depreciation Real 
reer 52,576.32 


Fractional Shares 
Co’s stock .... 

Market Value 
Stocks & Bonds 


below Book value 2,416.83 58,963.47 





Total Admitted Assets $920,772.31 


Liabilities. 
Unpaid Losses ........... $ 71,596.43 
Unearned Premiums ..... 493,331.79 
Reclaimable on Perpetual 
ae 26,424.99 
OT eee ee 33,267.94 
Stock Fractions .....,..0. 21.92 


Contingent Liability to Se- 
curities Corporation 


himeceene $200,000.00 
75,000.00 275,000.00 


Capital 
Surplus 





Total Liabilities $920,772.31 


San Francisco Liability. 

“The Union Insurance Company 
was not licensed to do business in 
California and by an agreement with 
the Pennsylvania Fire reinsured cer- 
tain risks or proportions of risks 
which the Pennsylvania held in San 
Francisco. Shortly after the San 
Francisco fire, when the extent of the 
loss was not known, the Pennsylvania 
Fire made a contract with the Gen- 
eral Trust Company, which was the 
holder of 84 per cent. of the stock of 
the Union Insurance Company, by 
which the General Trust Company as- 
sumed all of the reinsurance losses of 
the Union to the Pennsylvania Fire. 
The General Trust Company paid 
down $150,000 at that time, according 
to the terms of the agreement, the 
language would suggest that this 
amount was hoped to be sufficient to 
cover all the loss. The General Trust 
Company was succeeded by the Un- 
derwriters’ Securities Corporation. An 
agreement was made between the Se- 
curities Corporation and the Union 
that the former was to be reimbursed, 
from time to time, for sums paid the 
Pennsylvania Fire, out of the surplus 
of the Union. By consulting the cor- 
respondence between the Union and 
various insurance departments the 
statements made ag to the contents 
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of the contract were true and gener- 
ally known. The Pennsylvania de- 
partment accepted this contract at the 
time as a contribution of 84 per cent. 
of the stockholders of the Union to 
relieve it of liability to the Pennsyl- 
vania Fire, and to be paid back to the 
contributors out of surplus as it was 
earned before dividends were paid to 
the stockholders. 
Provision for Reducing Indebtedness. 
“At no time, under this contract, 
could the Union be insolvent, accord- 
ing to the Pennsylvania law, As long 
as the Securities Company is the 
owner of 8,400 shares of the Union, it 
is hardly conceivable that it would 
claim all the surplus at any one time. 
Nevertheless, the obligation of the 
Union to the Securities was made be- 
tween two corporations and would 
stand just the same if the Securities 
Company was not the owner of any 
Union stock. The ownership of the 
stock is not material. The right of 
the Securities Company to claim all 
the surplus until the debt is paid, and 
the fact that the Union could have 
no surplus until this occurs, seems to 


us plain. The liability of the Securi- 
ties Company to the Pennsylvania 
Fire has grown from the original 


$150,000 to $534,000 on November 19, 
with only a few cases not settled. Ac- 
cordingly we have suggested to the 
two corporations that the contract be 
changed in such a way as to remove 
these difficulties. This was readily 
agreed to, and on November 30, a new 
contract was entered into. By this 
new contract the Union agrees to pay 
the Securities Corporation the sums, 
with interest, advanced by the Securi- 
ties Corporation to the Pennsylvania 
Fire on account of the reinsurance 
loss if, and only if, the Union can pay 
such principle and interest out of its 
earnings without reducing its surplus 
below the sum of $75,000. The sur- 
plus of the Union can therefore never 
exceed $75,000 until the entire obliga- 
tion to the Securities Corporation is 
wiped out. 
Other Features. 

“It was found upon investigation 
that the company had changed its 
system of entering premiums on its 
termination register within the last 


two months, in order to determine ac- 
curately each month the amount of 
premiums in force. The previous sys- 
tem which accumulated the premiums 
in the year of expiry not giving the 
results accurately except once a year. 
This latter system is in use by some 
large companies and we can see no 
valid objection to it. The manner of 
collecting and grouping the writings, 
terminations and cancellations was in- 
vestigated and the totals verified. 

“The value of the stocks and bonds 
as taken in the report was ascertain- 
ed from a banking firm in this city, 
who made an estimate on their value. 
At this time it is very difficult to get 
actual market quotations on many of 
the bonds held by the company, or in 
fact, on any bonds whatever. If the 
value of the bonds was taken as of 
December 31, 1906, the company’s 
surplus would be increased by $25,- 
672, excluding, of course, bonds which 
were purchased during 1907, which 
would be valued at the price given 
for same. The agents’ balances were 
carefully audited and the amount over 
three months due accurately ascer- 
tained.” 





A STRONG COMBINATION. 





Wood Brothers and Comstock Join 
Forces to Develop General 
Agency Business. 

George W. Comstock, widely known 
through the east as superintendent 
of agents for the Northern Assur- 
ance Co., has resigned the position 
and on January first joins forces 
with Wood Brothers of New York 
city, in developing the general agen- 
cy business. The firm title in future 
will be Wood Brothers and Com- 
stock, and it may confidently be 
counted upon as a pronounced factor 
in the field. It is proposed to oper- 
ate extensively in Eastern New York, 


New Jersey and Connecticut, with 
which territory all members of the 
firm are intimately acquainted, and 


are held in high esteem. 

Mr. Comstock has been connected 
with the Northern since 1884 and has 
long been one of Manager Babb’a 
most trusted aids, a fact that suf- 
ficiently attests his capacity and in- 
tegrity. 





BETTER PROTECTION NEEDED. 





Desirability of Creating an Additional 
Salvage Company Strikingly 
Emphasized. 





If further evidence were required 
as to the need for creating an addi- 
tional salvage company for the city 


of Newark, N. J., a condition that 
has been apparent to many under- 
writers for some time, it was sup- 


plied last Thursday when two alarms, 
almost simultaneously received, sent 
the patrolmen skurrying first 
to one end of the city, and then to 
the other, the important mercantile 
meantime being wholly exempt from 


the protection of the salvage com- 
pany. Fortunately neitaer of the 
fires was of particular moment, 
nor did a blaze develop in the cen- 
tral section of the city, but it does 
not require a vivid imagination to 
conceive a very different condition. 


From the extreme end of Newark to 
the other embraces a distance of 
eight miles, practically all occupied 
by mercantile or dwelling structures. 
This territory, which after January 
first will be safeguarded by no less 
than 23 fully equipped engine com- 
panies, has to be taken care of bv 
the present force of fourteen patrol- 
men. Able and willing as these men 
are to respond to the calls made upon 
them, yet there is a limit to their 
physical endurance, and that limit 
has now been reached, so those in 
position to judge in the matter, as 
sert. In the present year the patrol- 
men have had no less than 900 runs. 
If the work of the salvage savers is 
to be of maximum worth, it is most 
essential that the patrolmen arrive 
upon the scene of a fire in advance 
of the regular firemen, and have 
their covers laid before the latter 


begin deluging the threatened prem- 
ises with water. It is evident that 
this desirable result cannot be at- 


tained with the present limited pa- 
trol force in Newark, and the crea- 
tion of a new company located near 
the centre of the city, as suggeste] 
by a number of underwriters, would 


seem most desirable. The premium 
income of Newark is in excess of 
$850,000, and the slight additional 


cost of maintaining eight or ten more 
patrolmen and the necessary appara- 
tus, should not militate against the 
adoption of the idea. 


RITTENHOUSE ISSUES WARNING. 
Leniency In Security Valuations— 
“Year End” Transactions Placed 
Under Ban. 








E. E. Rittenhouse, Commissioner 
of Insurance for Colorado, has ad- 
dressed a letter to insurance compa- 
nies transacting business in that 
State in which he. calls attention to 
what are termed “Year End” Trans- 
actions and “Valuing Securities.” He 
Says: 

“‘Year-End’ Transactions—Several 
instances have come to tne attention 
of this department during the past 
year wherein actual liability items 
have been omitted from the annual 
statements and where, by imprope? 
entries or by ‘banking courtesies,’ 
non-admitted assets have been tem- 
porarily converted into assets in or- 
der to make a favorable showing in 
the report. Investigation has demon- 
strated that in most cases, especially 
where the amounts are large, these 
transactions are planned for the ex- 
press purpose of evading the lawful 
requirements of the departments and 
thereby to deceive the public as to 
the condition of the company. 

“Laws have been enacted to pre- 
vent these irregular ‘year-end’ trans- 
actions, and the oath printed in the 
annual report blank is worded to as 


sist in eliminating them. These prac- 
tices have, however, become so com- 
mon that official action has been 
deemed necessary to discourage their 
use. 

“If there are any companies re- 
porting to tais department which con- 
template using such methods in the 
reports for 1907, they may accept 
this as a warning that when the of- 
fense is discovered, and the facts 
fully established, it will be reported 
to the public and the full penalty of 
the law imposed. 

“Valuing Securities—The head of 
this department, recognizing that tae 
present market quotations do not rep- 
resent the real value of many of the 
securities held by insurance compa- 
nies, and wishing to adopt as liberal 
a policy as is consistent with the law 
and with safety, recently joined with 
other commissioners in an effort to 
find a fair and just method of valu- 
ing securities for the annual state- 
ments of 1907. It was hoped that a 
method could be found that would be 
accepted by the various State de- 
partments. 

“These efforts are being continued 
by the commissioners, but owing to 
the short time in which they have 
to consider this important matter, 
and because of the lack of uniformity 
in present statutory requirements, it 
has so far been found impossible to 
evolve a method which would be ac- 
cepted by all States, or even by all 
of the five or six States in which 
mest of the companies are domiciled. 

“While this department favors the 
valuation of bonds by the amortiza- 
tion plan and of stocks by market 
quotations of sales or bids averaged 
for thirty days prior to the date of 
report, it does not insist that this 
plan be used in the coming annual 
statements. In the present emerg- 
ency, and to avoid confusion, this 
department will accept valuations of 
securities for the 1907 report as ap- 
proved by the insurance department 
of the home State of each company. 
Each report to this department should 
be accompanied by a certificate of 
the home insurance department, in- 
dicating the valuation method used 
and its approval of same.” 





AGAINST A SURPLUS LINER. 





British Concern Defeated In Its At- 
tempt to Evade Payment of a 
Small Loss, 





Judgment for the full amount sued 
for, less ten dollars allowed for cer- 
tain expenses, was given Francis A. 
Becker, of Little Falls, N. Y., in the 
action brought against the National 
Mercantile Fire, of Great Britain in 
the New York Supreme Court at Her- 
kimer several days ago. The suit 
grew out of the refusal of the de- 
fendant corporation to pay its pro- 
portion of loss on a manufacturing 
property burned at Little Falls last 
February. The insurance carried 
totaled $30,000, of which sum the 
National Mercantile wrote $1,250. 
While the majority of the companies 
onthe risk paid promptly, others, the 
National Mercantile among the num- 


ber, refused to do so, contending 
that they were not liable for three 
distinct and sufficient reasons. The 


arguments by the defendant concern 
did not appeal particularly to the 
court which promptly awarded judg- 
ment to the plaintiff. 

The risk was placed under the li- 
censed brokerage act, the policy of 
the National Mercantile being pro- 
cured from John L, Dudley and Com- 
pany. 





“The Eastern Underwriter is the 
cleanest, newsiest sheet printed in the 
line.’—Charles Colemen, Watkins, 
N. Y. 
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BUILDING CODE REVISION. 





President Babb, of New York Board of 
Fire Underwriters, Argues for 
Adoption of Regulations. 





When the Aldermanic Committee 
charged with handling the revision of 
the building code for New York city, 
held a public hearing upon the sub- 
ject last Friday, George W. Babb, 
United States manager of the North- 
ern Assurance Company, speaking in 
his capacity as president of the New 
York Board of Fire Underwriters, 
strongly urged the passage of the code 
drawn up by the Revision Committee. 

Mr. Babb said: “On behalf of the 
New York Board of Fire Underwrit- 
ers I appear before you to urge the 
prompt adoption of the new building 
code reported by the Revision Com- 
mission. The New York Board of 
Fire Underwriters represents proba- 
bly the largest single interest con- 
cerned in the matter, nnd certainly re- 
presents the interest at greatest haz- 
ard. 

“The United States has the largest 
property loss per capita and the larg- 
est number of fires per, capita of any 
civilized country, and the same rela- 
tive statement applies to the cities of 
this and other countries. On the re- 
quest of the Committee on Statistics 
of the National Board of Fire Under- 
writers the United States Government 
in 1905 instructed its consuls to ob- 
tain statistics of fires and fire losses 
in the cities and countries to which 
they were accredited. The result is 
given in Special Consular Report No. 
38, entitled ‘Insurance in Foreign 
Countries.’ It is an interesting and 
instructive report. Thirty European 
cities show an average loss of 61 cents 
per capita, against $2.23 per capita in 
the five years’ average of this city. 
Taking the number of fires to each 
1,000 population in the same cities, it 
was found to be 2.69 in this city, as 
against .86 in those of Europe. The 
report showed that in the European 
cities practically all fires are confined 
to the buildings or place of origin. 

“The cities of the United States 
have been subject to conflagrations 
because of their weak and faulty con- 
struction which have invited destruc- 
tion The cities of Europe have been 
exempt during the same period be- 
cause of their superior construction 
and regulations Proper construction 
is the underlying safeguard against 
the spread of fire. It is ever present 
effectively, while fire extinguishing 
facilities may fail at the crucial mo- 
ment. It should be borne in mind 
that fire departments have never con- 
trolled an extensive conflagration and 
cannot be expected to do so. Confla- 
grations terminate by exhaustion of 
material. 

“It has been estimated that the 
value of the property in the business 
portion of the city from Chambers 
street north to Washington Square is 
a billion dollars. A conflagration in 
the business district once under way 
and beyond control would probably 
devastate a larger area than that men- 
tioned above, and cause a monetary 
loss of one to two billion dollars. The 
last annual report of the Superintend- 
ent of Insurance of the State of New 
York shows that the total aggregate 
capital and net surplus of all the na- 
tive companies doing business in the 
State, plus the surplus in the United 
States, of the foreign companies ad- 
mitted to the State amounted on 
January 1, 1907, to $173,633,012.64. Ad- 
ditional payments by foreign compan- 
ies from home office assets, in case of 
need, might increase the available 


loss paying assets to $250,000,000. Ap- 
plying the valuations Of today this 
amount would become reduced to less 


a direful catastrophe should occur as 
the destruction by fire’ of ‘a large por- 
tion of the business district of the city 
the panic prices that would prevail 
and receivership expenses would re- 
duce the loss paying ability to $175,- 
000,000 or less. The terrible conse- 
quences of such a calamity can be 
readily foreseen. 

“The fire insurance companies with 
but very few exceptions would be 
hopelessly bankrupted; the mer- 
chants affected would be generally 
bankrupted; the savings banks, life 
insurance companies, title guarantee 
companies, bond and mortgage com- 
panies, and others loaning largely in 
the destroyed district would become 
embarrassed and placed in jeopardy; 
the national banks would be unable 
to collect their loans; a panic would 
occur which, while most intense in 
this city, would be seriously felt 
throughout the civilized world. 

“It is as much the duty of the city 
to reduce this possible danger to a 
reasonable minimum as it is to reduce 
the danger of a disease epidemic to 
its minimum. While we urge the 
prompt adoption of the proposed code, 
it is not what we would desire and 
have urged in all respects. We be- 
lieve that the commission was com- 
posed of able and conscientious gen- 
tlemen who felt obliged to consider 
and weigh divergent interests and do 
as little harm as possible to any in- 
terest while standing for the best 
standards they deemed feasible. 

“We do not hesitate to avow our 
firm belief that the adoption of the 
proposed code will be advantageous 
to the commercial prosperity of this 
great metropolis in which we all feel 
a patriotic pride. Manhattan borough 
is peculiarly situated geographically 
and congestion is apparently unavoid- 
able. For this reason, and the added 
one that the aggregation of merchan- 
dise values of inflammable material is 
the greatest in the world, this city is 
pre-eminently marked as the one 
among all others which requires for 
its preservation building laws which 
shall follow the soundest and _ best 
construction methods. 

“The present building code is ob- 
solete and not adapted to present con- 
ditions. It has at least become out- 
grown by changed conditions, experi- 
ence and improvements in building 
construction and materials. The adop- 
tion of the proposed code will be fol- 
lowed by a gradual improvement in 
the fire hazard, to be followed in turn 
by a diminution of the fire waste and 
then inevitably followed by lower 
rates of insurance. The fire insurance 
companies would greatly prefer carry- 
ing larger lines at lower rates under 
conditions of reasonable security than 
smaller lines at higher rates when 
subject, as now, to the ever present 
fear of an appalling conflagration 
loss.” 





REMEMBER A VETERAN. 





Western Managers Evidence Their 
Appreciation of Blackwelder’s 
Character and Services. 


To give formal expression of their 
appreciation of the high character 
and distinguished services rendered 
the cause of fire underwriting in the 
past_ forty years by Isaac S. Black- 
welder, who on January 1, resigns 
his long held position as western 
manager for the Niagara Fire, some 
forty department managers tendered 
the popular veteran a banquet at the 
Union League Club, Chicago, on Sat- 
urday. A handsome watch and chain 
was presented Mr. Blackwelder, Man- 
ager McGregor recalling in a grace- 
ful speech the obligations the busi 
hess is under to Mr. Blackwelder for 
his work in its behalf. 
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IN THE WESTERN FIELD 


COMMENT ONCURRENT AFFAIRS 








Failure of a Mutual—Robs His Em- 
ployer—Palmer Bobs 
Up Again. 





CHICAGO, Dec, 23.—(Special Cor- 
respondence).—The reinsurance of a 
mutual company on the basis of its 
business being written at full tariff 
rates came up when the Michigan 
Commercial took over the Jefferson 


Mutual, a small company in Jeffer 
son, Wis. This company has written 
most of its business at cut rates. 


The Michigan Commercial paid it a 
40 per cent commission figuring on 
its business being written at full 
rates. When the reinsurance reserve 
was raised to a proper basis it was 
found that the actual commission was 
15 per cent which showed that the 
risks had been put on the books at 
a pretty heavy cut. The O. C. Kemp 
general agency of Chicago offered tr 
reinsure the company at 20 per ceni 
without regard to rates at which it 
had been written. The company 
‘thought that this was too small and 
was attracted therefore to the 40 per 
cent offer which when reduced down 
to actual figures was below what Mr. 
Kemp offered. As the company. had 
declined to accept Mr. Kemp’s prop- 
osition he refused to have anything 
more to do with it later on. 

There is a difference of opinion 
as to the advisability of stock com- 
panies taking over these mutuals. A 
number of underwriters hold that 
they should be allowed to fail so that 
the moral effect will be greater. If 
people believe that they can take 
cheap insurance in a mutual and be 
reinsured when it gets into deep 
water the managers claim that the 
argument against mutual insurancs 
will not be as strong as it otherwise 
would. ‘ 

The failure of the National Mutua! 
of Omaha which did quite an exten- 
sive direct and surplus line of busi- 
ness in the west together with the 
failure of the Standard Mutual of 
Texas has been used to good advaut- 
age by the stock companies in show- 
ing the danger of mutual insurance. 

* * * 

Considerable interest was taken in 
Chicago in the action last week 
brought by H. W. Bloomingston, pub- 
lisher of the Investigator, against C. 
W. Olson on the charge of forgery. 
Olson was taken into the Investi- 
gator office as an office boy and grad- 
ually developed into very good help 
so that Mr. Bloomingston depended 
on him to write articles and get out 
the paper. Mr. Bloomingston charges 
that while he was sick Olson rifled 
mail taking out remittances and de- 
positing them in different banks in 
which he had opened accounts. When 
Mr. Bloomingston returned to the of- 
fice he declared that Olson would 
wait in the lobby of the building for 
the mail man and look over the let- 
ters taking such as he desired.. Mr. 
Bloomingston would write letters to 
his advertisers asking them to pay 
their bills and he alleged that Olson 
would see that these letters did not 
go out in the mail. It seems, how- 
ever that one of these letters finally 
got through to the Aetna Life. The 
company felt that something must be 
wrong and wrote to Manager Lynas 
in Chicago to see Mr. Bloomingston. 
This was the first intimation that 
he had on the subject and at once 
beran an investigation. Mr. Bloom- 
ingston declares that Olson robbed 
him of $2.500 in this way. Olson de- 
nies the charge of forgery and says 
that he had authority to sign Mr. 
Bloomingston’s name. Mr. Bloom- 
fngston told the grand jury which 
indicted Olson that he took Olson as 
a boy sending him to a short hand 


school and educated him in his bust 
ness. He states that he took such 
a liking to Olson that he made a will 
in which Olson was the sole legatee. 

+ * * 

William Palmer who went down 
with the: ill-starred Marquette Mut- 
ual Life of Chicago bobs up again in 
that city and is seeking to promote 
a new company. After the Mar. 
quette Mutual exploded Palmer went 
up into Wisconsin for the Great 
Western Life and it is said wrote 
quite a business. He was formerly 
connected with Indianapolis compa- 
nies and was one of the organizers 
of the old Inter-State of Cincinnati. 
At one time Palmer was editor of 
the Forum published at Indianapolis 
in the interest of the Indiana compa- 
nies. Later this paper was moved 
to Philadelphia. Palmer was the pro- 
tege of C. F. Binkley who figured in 
a very conspicuous way as a grave 
yard life insurance operator in In- 
dianapolis, then in Washington, D. 
C., and finally he turned over all his 
corpses to the Life Insurance Co., 
of Pennsylvania, 

cod n - 


Next month will occur the annual 
election of the Chicago Board of 
Underwriters. It has just this pecu- 
Mar interest to the outside world in 
that its three elective offices are 
held by company men, local salaried 
managers, L. O. Kahtz, of the Aetna 
is president, C. N. Bishop of the 
Northern of England is_ vice-presi- 
dent and H. G. Buswell of the Home 
is treasurer. 

Some two years ago there arose in 
Chicago a very interesting contro- 
versy between the salaried and com- 
mission agencies as to which plan 
was the more economical and gave 
the best results. The salaried offices 
have always been charged with pos- 
sessing more facilities to secure so- 
licitors in that they could cover up 
excess compensation if they desired. 

* * * 


The feeling in company circles af- 
ter the recent hearing in St. Louls 
in the anti-trust quiz, is one of relief. 
The testimony of the agents was all 
in the companies’ favor. They all 
said the bureau rates were advisory 
only, sometimes secured and some- 
times not. The companies, they tes- 
tified, might urge them to get the 
rates, but in fact it all depends on 
factors in competition whether the 
full tariff is secured or not, 


Company managers were very ap- 


prehensive after the testimony of 
George D. Markham of St. Louis at 
the hearing in Jefferson City as to 


how the agents would stand at the | 


guns. It is said that the assistant 

attorney general after finding the 

testimony of agents so favorable to 

the other side in St. Louis, decided 

he would call no more on the stand. 
. + o 

Local agency offices in Chicago 
that have the facilities are begin- 
ning to see the possibilities in ou'- 
side brokerage. Fred S. James & 
Co., Marsh &° McLennan, A. F. Shaw 
& Co., Moore, Case, Lyman & Her- 
rick, already have good brokerage 
departments. A big lot of business 
in various sections of the country 
is controlled in Chicago. These 
agencies are going after it. 

When Moore, Case, Lyman & Her- 
Trick started their brokerage depart- 
ment a few years ago they did $50, 
000 in premiums. Now they exceed 
$200,000 a year. A. T. Graham, the 
head of their brokerage department. 
now goes to Klee, Rogers & Co., to 
open a similar department in that 
agency. 





"PROMOTION FOR F. C. WHITE. 





Special Agent of New York Under. 
writers’ Agency Gets Important 
Head Office Position. 





Fred C. White. special agent in 
Western New York for the New York 
Underwriters’ Agency, has been call- 
ed to the head office of the organiza- 
tion and appointed superintendent of 
its Sprinklered Risk Departmnt. Mr. 
Waite is a trained underwriting en- 
gineer, having for some years had 
charge of 
the Underwriters’ Association of the 
Middle Department. 





W. N. Millar, 246 Third avenue, 
Pittsburg, has been appointed agent 
for the German American Insurance 
Co., of Baltimore. Mr. Millar also 
represents the Fireman’s Fund and 
the Sun Insurance office. 





In plain view of scores of Christ- 
™mas shoppers two reckless burglars 
smashed the plate glass window of 
the jewelry store of John C. Pierik, 
of Springfield, Ill., last Thursday, and 


made off with $10,000 worth of dia 
monds. 
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DIRECT FROM THE HUB 


DISCUSSED BY BOSTONIANS. 








Suburban Assocation Formed—Legis- 
lative Committee Shortly to Re- 
port Upon Fire Insurance. 





Suburban Board 
of Fire Underwriters, with a mod- 
est Constitution which, paradoxically, 
the grace of that fact it bids fair 
to survive. It has a jurisdiction of 
Lwenty-one cities and towns adjacent 
to Boston and two or three hundred 


Enter the I] <'on 


b y 


regular commissioned agents who 
alone are qualified for membership, 
io draw upon. Now tais board was 
nol organized without considerable 
tribulation, and back of the move- 


ment was the stimulant of a smould- 
ering grievance, ‘This grievance was 
in short the indiscriminate appoint- 
ment of agents and what perhaps 
gnawed deeper into the vitals of the 
suburban agents, the lack of uniform 
ity in the payment of commissious. 


An attempt was made a year or 
more ago to secure signatures not 
only of the members of the Boston 


Board, but also of the companies rep- 
resented in the districts affected, to 
an agreement whica would define 
these issues, but somehow the neces- 
sary percentage of signers fell short 
and the movement was temporarily 
abandoned. It was evident that only 
by concerted action could these and 


other ills be cured hence the move- 
ment for the establishment of a 
Board by and for the suburban 
agents. But before a Board could 
be formed taere were three import- 
ant factors to be considered, the com- 
panies, the Boston Board and the 
New England Exchange and after 
cne or two conferences their co-oper- 
ation was secured. Accordingly last 
week it came into existence, with 
Hermen Bird of Cambridge at its 


head, Ralph F. Goddard of Woburn, 
vice-president, and the energetic = 


H. Raymond of Cambridge,; as its 
secretary and treasurer. To these 
three men, as well as A. S. Pevear 


who declined office, is the establish- 
ment of the organization due. 

It must be borne in mind ‘that al! 
the districts within the territory of 
the Suburban Board are within the 
jurisdiction of the New England Ex- 
change and it is not intended that 
the new organization shall usurp the 
rating functions of that body. It will 
work in conjunction with it through 
conference committees and do much 
to harmonize matters. But down 
deep in the aearts of most of the ac- 
tive members is the set purpose of 
having the new board become a pow- 
erful element in regulating the old, 
old grievance of uniform commissions 
and indiscriminate agency appoint- 
ments. 

* x * 


By the grace of the legislature a 
special recess committee is sitting de- 
liberating on the subject of fire in- 
surance and will shortly make a ‘Tre- 
port. It’s having its troubles, for 
be it known a mighty delegation con- 
sisting of State board of trade and 
business men’s associations, appeared 
in its might and demanded among 
other things a State supervision of 
rates. Thé@ delegates talked earnest- 
ly, long and generally with scant 
recognition of the rules of grammar 
and for the most part cursed the un- 
happy companies from Dan even unto 
Beer-Sheba. George P. Field, then 
president of the Boston Board, Frank 
Pattilana o® the New England Ex- 
change, hirelings of the insurance 
trust. told of their experience, but it 
was no use. Robert Homans, the 
concluding speaker, produced the lit- 
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tle joker out of the deck and inti- 
mated that the proceedings were un- 
constitutional. And there you are. 
The committee wants to report the 
bill, but half of them believe it to be 
futile because of the constitutionality 
question. The attitude of the com- 
mittee on this question fully bears 
out the impression it gave your cor- 
respondent when he first beheldit. It 
is unusually stupid even for a legis- 
lative committee, composed chiefly of 
ignorant though well-meaning men 
with a little intelligence expressed in 
the faces of a minority insufficient to 
leaven the lump. If this be lese ma- 
jeste make the most of it. 
* - * 


Three Massachusetts life compan- 
ies are up for their regular trieanial 
examination, the John Hancock, the 
Berkshire and the Boston Mutual, 
and all three will come through with 
a clean bill of health. The reports 
are of course, not as yet forthcoming, 
but it is understood that of the Bos- 
ton Mutual is completed and that it 
will show substantially the same sur- 
plus as last year despite its con- 
tinued growth. That its surplus is 
not increased proportionately is due 
to the rigor exercised by the De- 
partment and the present deprecia- 
tion in scurity values. The Berk- 
shire willl emerge from the examina- 
tion a mutual, pure and simple for 
under the provisions of the last legis- 
lature its guaranty capital of $25,500 
must be retired before the end of the 
present year. This was done some 
months ago and indeed it was only 
maintained for its voting power by 
reason of a raid to wrest the con- 
trol from the present administration 
made many years ago. In accordance 
with the other provisions enacted at 
the same time the Columbian Nation- 
al will go upon a non-participating 
basis and will be the only Massachus- 
etts life company operating upon this 
plan. 

* * * 


Glory be, after January ist, Bos- 
fon will have a new mayor. Fitzger- 
ald is spued out of office and along 
with him other vicious politicians of 
his yellow breed. The leprous finger 
of Fitzgerald touched and infected ev- 
ery department in the city, including 
the fire department which under Col. 
Russell was free from the faintest 
taint of politics. He was of such 
metal that mayors came and went 
leaving Russell’s power absolute and 
his word law. But Russell was gath- 
ered to his fathers a year or two ago 
and one Ben ‘Wells succeeded him as 
Fire Commissioner, the appointment 
being in the hands of the mayor. It 
is said that Wells has been unduly 
subservient to the mayor and that 
“Honey” Fitz thas dictated promotions 
in the fire department from City Hall. 
There isn’t any doubt whatever, but 
that Fitzgerald has done his best in 
that direction, but the sentiment 
among the fire insurance fraternity 
is that he succeeded but mighty lit- 
tle. Wells should undoubtedly tbe left 
alone by the incoming mayor, He 
is a capable, competent mé@n~ and 
freed from the contamination’ of City 
Hall is now able to hold up ‘this head 
once more, 





GOOD WORK BY SPRINKLERS. 





A Few Additional Cases Where Their 
Use Checked Fires in the 
Incipient Stage. 





That a well equipped risk at a low 
rate of premium is more desirable to 
the insurance companies than is an 
unprotected hazard at a largely in- 
creased tariff, is no longer a debata- 
ble proposition, experience 
demonstrated the fact beyond perad- 
venture. The wide-awake underwrit- 
er, both at the head office and in the 


having 


field, devotes not a little of his time 
nowadays to the study of fire preven- 
tion, and each of the rating asso- 
ciations of the county employ ex- 
perts to advise the assured upon the 
subject. What managing underwrit- 
ers want is not huge premium ac- 
counts only, but net profits, and this 
latter desideratum cannot be attain- 
ed unless the business received be 
of an approved and low loss produc- 
ing class. 

It is always a pleasure to record 
the installation in properties of auto- 
matic sprinklers and other fire pre- 
vention and fire fighting devices, and 
to mention particular cases, wher’ 
fires that without such safeguards 
would doubtless have assumed seri- 
ous proportions, have been checked 
or extinguished in their early stages. 
Several instances of this character 
have lately been brcught to our at- 
tention by the International Sprink- 
ler Company of Philadelphia, an or- 
ganization manufacturing a superior 
system of automatic sprinklers, and 
one largely in use in all parts of the 
country. Under recent date the com- 
pany has received among other com- 
mendatory notices, the following: 

“American Round Ball Press Com- 
pany, New York City. In the year 
1902 you equipped for the American 
Cotton Co.a number of its gin plants 
in the South’ with a Sprinkler Sys- 
tem. One of: these gin plants was 
located at Lockhart, Texas, and we 
have recently had a fire at that plant 
and I am pleased to say that my ad- 
vice is the sprinkler system operated 
admirably. We need 25. sprinkler 
heads to repair the sprinkler system 
supplied by you and I request that 
you ship these 25 sprinkler heads as 
promptly as possible to Messrs. Hub- 
bell, Slack & Oo., Houston, Texas, 
and send us the bill for the same, 
which will be promptly paid on re- 
ceipt of same. If you need more def- 
inite information or description con- 
cerning this order please write me 
before shipment. Signed, Paul Jones, 
General Manager.” 

“T. Brophy’s Sons, Kensington Dye 
Works, Philadelphia. Replying to 
your favor of 18th inst. relative to 
the fire at our works, we can say that 
your sprinklers acted promptly and 
effectively. The fire broke out at 
eleven o’clock a. m., and through the 
prompt action of the sprinklers it 
was confined to a space about twenty- 
five feet square, and was almost ex- 
tinguished when the fire department 
arrived. They only ran in two lines 
of hose, and at 11.20 it was all out, 
the last fire engine leaving shortly 
after. Signed, T. Brophy’s Sons— 
John J. Brophy.” 

“Francis Kelly, Cotton and Wool 
Waste, Philadelphia. We have a doz- 
en heads here for repair, should have 
went down to your office, when the 
boy brought this dozen up, or you 
can allow us so much for them as 
you have formerly done, and give us 
new ones in their place, we can have 
them for stock. These sprinklers of 
yours are doing excellent work. We 
had a fire here one evening last 
week, 5 heads went off, and no one 
ground, the sprinklers did all the 
work themselves, and this is not the 
first time either. Signed, Francis 
Kelly.” 





C. M. Furlow, of Madison, Ga., 
State manager of the Des Moines 
Life, has resigned, his resignation be- 
ing effective January 1st next. Mr. 
Furlow has accepted a general agency 
with the Empire Life, of Atlanta, his 
district embracing some 20 odd coun- 
ties, extending from Toccoa to Mil- 
legdeville Al. Fricks, of Toccoa, 
and R. B. Combs, of Adairsville, also 
join the Empire’s Georgia forces, op- 
erating in Mr. Furlow’s territory. 
Mr. Furlow expects his agency to 
prcduce a half million during 1908. 


FORTHCOMING WHEN NEEDED. 





Continued from page six.) 


aggregate of over $30,000,000 to Le- 
land Stanford, Jr., University, his 
widow was euibarrassed for ready 
money until a policy for the com- 
paratively trifling amount of $10,00u 
was discovered, which gave her the 
temporary relief she needed.” 





CHANGES REPRESENTATION. 





Aetna Names Andrews and Cluff as 
‘ts Managers in Brooklyn. 





4s successor to W. A. Warburton, 
who reures from the insurance busi- 
ness on the first of the year, the Aet- 
ha lusurance Company has appointed 
Andrews and Clutt its managers for 
brooklyn. Both members of the firm 
are young men of spirit and experi- 
ence,and the Aetna has made a pro- 
gressive move -in selecting them as 
us representatives. 





Forced Out by Excessive Taxation. 





On January first tae Eagle Fire, of 
N:w York, will withdraw from Ala- 
bama, being impelled to take the step 
by the excessive taxation laws of 
the commonwealth. The authorities 
of Alabama are proceeding on the 
thecry that the fire insurance conr 
panies of the country possess inordi- 
nate wealth, and that in helping re- 
duce it, tarough the medium of se- 
vere taxation they are performing a 
highly meritorious service. 





A Correction. 





In our issue of last week, referring 
to changes in the official staff of the 
Reliance Life, we stated that H. G. 
Scott, recently elected third  vice- 
president and secretary of the com- 
pany, succeeded R. P. Clarke as comp- 
troller. Mr. Clarke informs us that 
M. E. Geer succeeded him in office, 
holding the position for about eight 
months, and that the latter was suc- 
ceeded by Mr. Scott. Mr. Clarke, fol- 
lowing his resignation as comptroller 
contracted with the Reliance as a so 
licitor and is still writing for the com- 
pany. 





Developing Disability Business of Pa- 
cific Mutual Life. 





H. A. Behrens, assistant secretary 
of the Pacific Mutual Life, who is su- 
pervising its monthly payment diea- 
bility business from Chicago, will soon 
change his base of operations to St. 
Louis. Chicago will continue as the 
office of issue, but Mr. Behrens will 
make his headquarters in St. Louis 
while he is organizing that city and 
also while he is opening the South- 
ern field, which can be handled from 
St. Louis. His first line of operation 
will be in Tennessee after he gets 
St. Louis started. 





Considerable success has attended 
the efforts of tae Prudential’s Ordin- 
ary Instructor, H. A. Schmidt, who 
some time ago was promoted from 
the Baltimore No. 1 district. In vari- 
ous districts of Division K during the 
last three months, Mr. Schmidt has 
closed big work in nearly all of them, 
the amounts varying from $20,000 to 
$137,500, the latter sum having been 
secured during his two weeks’ stay 
in the Charleston, W. Va., district. 
These amounts were closed by Mr. 
Scamidt personally, and generally his 
Stay is limited te one week in each 
district. Mr. Schmidt is resting dur- 


ing the Christmas week and taking 
advantage of his Old Guard vacation. 
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CASUALTY AND 


SURETY HAPPENINGS 





VALUE OF DEPOSITORY BONDS 


RESULT OF FINANCIAL FLURRY. 








American Surety Company Called Up- 
on for Several Hundred 
Thousand Dollars. 





More than any other city of the 
country, Portland, Oregon, seems to 
have suffered from the recent tight- 
ening of the money market, several 


of its leading financial institutions 
having been forced to close their 
doors because of their inability to 
pay depositors upon demand. Why 
the incipient panic, felt throughout 
the entire country, should have affect- 
ed Portland particularly, does not ap- 
pear, though it is probable that its 
merchants and manufacturers, eager 
to take advantage of the great oppor- 
tunities offered for development in 
their city, were working upon closer 
margins than is customary in the old- 
er centres, and that while the accom- 
modation accorded them would have 
been safe enough under normal con- 
ditions, it proved too liberal when the 
stress came on. 

‘A striking exhibition of the value 
of corporate surety indemnity has 
been afforded the citizens of the 
northwest in the manner in which the 
American Surety Company of New 
York, has supplied ready cash ta pub- 
lic authorities under its depository 
bonds covering State, county and city 
funds tied up in suspended Portland 
banking institutions. Since Septem- 
ber the surety corporation named has 
paid over $160,000 and obligated it- 
self to pay about $400,000 additional 
because of the suspensions. 


Terms of Agreement. 


This agreement made and entered 
into at Portland, Oregon, this 7th day 
of December, A. D. 1907, by and be- 
tween. the American Surety Company, 
of New York, a private corporation, 
incorporated and organized under the 
laws of the State of New York, and 
having its principal office and place 
of business in the City of New York, 
party of the first part and the State 
of Oregon, by George E. Chamberlain, 


Governor, and A. M. Crawford, At- 
torney General, and by George E. 
Chamberlain, Governor; F. W. Ben- 


son, Secretary of State, and George 
A. Steel, Treasurer, as the State Land 
Board of said State, party of the sec- 
ond part, witnesseth: 

That whereas, said George A. Steel 
was duly elected State Treasurer of 
the State of Oregon at the general 
election held in said State on the 6th 
day of June A. D. 1906, and on the 
llth day of July, A. D. 1906, duly 
qualified for said office, and on the 
10th day of July, A. D. 1906, duly 
executed his official bond in the sum 
of fifty thousand ($50,000) dollars, 
with J. Thornburn Ross, Louis G. 
Clarke, J. H. Peterson, J. W. Cook, 
M. B. Rangin and Wallace McCamant, 
as sureties, to the State of Oregon. 
conditioned as required by law, and 
on the 8th day of December, A. D. 
1906, duly executed his further official 
bond in the sum of two hundred and 
fifty thousand ($250,000) dollars, with 
the party of the first part as surety, 
to the State of Oregon, conditioned as 
required by law, and on the 2Ist day 
of September, A. D. 1907, upon the 
demand of the Governor of said State 
duly executed his additional] official 
bond in the sum of three hundred 
thousand ($300,000) dellars with the 
party of the first part as surety to 


the State of Oregon, duly conditioned 
as required by law, all of which bonds 
were duly approved and accepted by 
the State and duly filed; and 

Whereas, The Title Guarantee & 
Trust Company, a private cerporation, 
incorporated and organized under the 
laws of the State of Oregon, and hav- 
ing its principal office and place of 
business at the City of Portland, in 
said State, did on the llth day of 
June, A. D. 1907, duly executed its 
official bonds as active depository for 
State funds, under the laws of said 
State, in the sum of fifty thousand 
($50,000) dollars, with the party of 
the first part as surety, to said Geo. 
A. Steel, State Treasurer of the State 
of Oregon, duly conditioned as Tre 
quired by law, and did on the 20th 
day of June, A. D. 1907, duly execute 
its further bond as a depository of 
State funds, under the laws of said 
State, in the sum of fifty thousand 
($50,000) dollars, with the panty of 
the first part as surety, to George 
A. Steel, State Treasurer of the State 
of Oregon duly conditioned as re 
quired by law, both of which last 
named bonds were delivered to, and 
accepted by said George A. Steel, 
State Treasurer, for and on behalf of 
the State of Oregon, and for its sole 
use and benefit. 

Whereas, The Merchants’ National 
Bank, incorporated and organized un- 
der the laws of the United States, 
with its principal office and place of 
business at the City of Portland, State 
of Oregon, did on the 14th day of 
Jauuary, A. D. 1907, duly execute its 
official bond as a depository of State 
funds, under the laws of said State, 
in the sum of forty thousand ($40,- 
000) dollars with the party of the 
first part as surety to George A. Steel, 
State Treasurer, duly conditioned as 
required by law, which bond was duly 
approved and accepted on behalf of 
the State of Oregon, by said George 
A. Steel, State Treasurer; and 

Whereas, Said George A. Steel, 
State Treasurer, at divers times since 
the 14th day of January, 1907, placed 
with said The Title Guarantee & 
Trust Company, in its bank at Port- 
land, Ore., divers sums of money from 
the general funds, and from the Com- 
mon School, Agricultural College and 
University funds belonging tothe State 
of Oregon, aggregating a large amount 
to wit, over four hundred thousand 
($400,000) dollars, of which there re- 
mained a balance of one hundred and 
seven thousand four hundred and 
eighty-three dollars and eighty-one 
cents ($107,483.81) of said deposits from 
said general funds, and a balance of 
two hundred and eighty-eight thous- 
and, four hundred and_ twenty-six 
from said general funds, and a bal- 
ance of two hundred and twenty-six 
dollars and eighty-seven cents ($288,- 
426.87) of said deposits from said 
Common School, Agricultural College 
and University funds, not drawn out 
nor appropriated by the State of Ore- 
gon when said bank closed and went 
into the hands of a receiver on the 
6th day of November, A. D. 1907, and 
no part of which balance has been 
paid or returned by said The Title 
Guarantee & Trust Company, in the 
State of Oregon, or to said George 
A. Steel, State Treasurer, although 
payment thereof has been duly :de- 
manded; and 

Whereas, Said George A. Steel, 
State Treasurer, since said 14th day 
of January, 1907, deposited with said 
Merchants’ National Bank, at Port- 
land, Ore., from the general funds of 
the State of Oregon, several sums of 
money, aggregating twelve thousand 
four hundred and seventy-eight dol- 
lars and twenty cents ($12,478.20), no 
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part of which was drawn out or ap- 
propriated by the State of Oregon be- 
fore said bank was closed and went 
into the hands of a bank examiner 
of the United States on the 11th day 
of November, A, D. 1907, and no part 
of said sum ha@g been paid or re 
turned to the State of Oregon or to 
George A. Steel, State Treasurer, al- 
though payment thereof has been 
duly demanded; 

And whereas, Said George A. Steel, 
State Treasurer, upon being refused 
payment of said sums of money 50 
deposited with the Title Guarantee & 
Trust Company, and remaining un- 
drawn and unappropriated by the 
State of Oregon, as aforesaid, did on 
the 2d day of November, A. D. 1907, 
giemand of and receive from Said 
company a certain written assign- 
ment in the words and figures follow- 
ing: 

Here follows a description of the 
notes given as collateral; 

Steel Makes Assignment. 


And whereas, Said George A. Steel, 
State Treasurer, did on the lith day 
of November, A. D. 1907, assign and 
transfer all his right, title and in- 
terest in and to all the notes and 
securities mentioned in said written 
assignment and in the contract there- 
of, to the State of Oregon, as ad- 
ditional and further security against 
loss of prejudice on account of said 
deposits; and 

Whereas, There is some controversy 
between the parties hereto as to the 
liability of the first part to the par 
ty of the second part, upon the 
several bonds above mentioned for 
the several amounts deposited as 
aforesaid in said banks, or some por- 
tion or part thereof; and 

Whereas, Both parties to this agree- 
ment are desirous to adjust ahd set- 
tle all such controversies and. differ- 
ences without the delay and expense 
incident to litigation, on a basis which 
will insure the Siate of Oregon as 
speedy payment of said balance of 
deposits in said banks as possible and 
full payment and satisfaction thereof 
within a definite period of time with 
interest at the rate of five (5) per 
cent. per annum from the 6th day of 
November, A. D. 1907, and give the 
party of the first. part reasonable time 
and opportunity to enforce payment 
of said balances from other parties 
liable to make or contribute thereto, 
and from any other securities held by 
the State of Oregon, and the assets of 
the Title Guarantee & Trust Com- 
pany, as may be allowed by law. 

Now, therefore, in consideration of 
the premises, it is hereby mutually 
agreed and covenanted by and be- 
tween the parties hereto as follows: 

First—That immediately upon the 
execution of this agreement, the party 
of the first part will make and de- 
liver to F. W. Benson, Secretary of 
State, its draft drawn on itself at 
New York for the sum of $12,478.20 
payable to the State Treasurer of the 
State of Oregon, which draft shali 
be paid whenever presented with said 
original depository bond of the Mer- 
chants’ National Bank for $40,000 at- 
tached, and will at the same time 
make and deliver to said F. W. Ben- 
son, Secretary of State, its other draft 
drawn on itself at New York, for the 
sum of $100,000 payable to the State 
Treasurer of the State of Oregon, 
which graft shall be paid whenever 
presented with sdid original deposi- 
tory bonds of The Title Guarantee & 
Trust Company for $50,000 each at- 
tached. 

Second—The party of the first part 
will on or before the 31st day of De 
cember, A. D. 1907, pay, or cause to 
be paid to the State of Oregon, the 
sum of $7,483.81; being the remainder 
of the balance of said deposit of the 
general funds of said State after pay- 
ment of $100,000 by draft as afore- 
said, and said balance of said deposit 


of $288,426.87 of the Common School, 
Agricultural College and University 
funds of said State with interest at 
the rate of 5 per cent. per annum 
from the 6th day of November, A. D. 
1907, until paid, and the said official 
bonds of George A. Steel, State Treas- 
urer, with the party of the first part 
as surety for $250,000 and $300,000 
respectively, shall be and remain in 
full force and effect as security for 
such payments and until such time 
as said two principal sums of $7, 
483.81 and $288,426.87, respectively, 
with interest thereon at the rate of 
5 per cent. per annum from the 6th 
day of November, A. D. 1907, shall 
be fully paid; and said two official 
bonds shall also be and remain in 
full force and effect as to all acts or 
omissions of said George A. Steel 
as State Treasurer, transpiring before 
the execution of this agreement as 
fully and effectually as though this 
agreement had never been entered 
into, but not as to any future acts or 
omissions of said George A. Steel as 
State Treasurer except his failure or 
refusal to account for and pay over 
or deliver to his successor in office 
or to any party legally entitled there- 
to, any money, book, paper, records, or 
property already received by him as 
such State Treasurer, and upon full 
payment or satisfaction of any other 
debts or liabilities heretofore contract- 
ed or incurred as aforesaid, both said 
bonds shall be delivered up and can- 
celled. 

Third—The party of the second part 
will appoint and empower and does 
hereby appoint and empower W. C. 
Bristol as its attorney to bring, con- 
trol and conduct any and all actions, 
suits or proceeding he may elect in 
any court or before any officer hav- 
ing jurisdiction, in the names of eith- 
er or both parties hereto, or to take 
any other action he may be advised, 
or to take and proceed upon any 
right or remedy which the State of 
Oregon may have against any person, 
firm, company, association or cor- 
poration, property, interest, obligation 
(on surety bond or otherwise) or thing 
whatscever, and to enforce, institute 
and proceed for damages for any act 
or omission in connection therewith 
or arising therefrom, and in case of 
the death or disability or termination 
of employment for the party of the 
first part of said W. C. Bristol, the 
party of the second part will ap- 
point and empower any other at- 
torney-at-law the party of the first 
part may request in like manner with 
like authority, and all moneys realiz- 
ed on any of said bonds or securities 
or collected from any of said parties 
shall be at once paid to and credited 
on said two principal sums, and in- 
terest, or in discharge of any other 
debt or liability incurred as aforesaid, 
and all expenses of prosecuting such 
actions, suits or proceedings includ- 
ing attorney’s fees, shall be advanced 
and paid by the party of the first part, 
without the right of reimbursement 
from the party of the second part, ex- 
cept out of the attorney’s fees, costs 
and disbursements allowed and taxed 
therein, and after full payment and 
satisfaction of the claims of the party of 
the second part aforesaid, the sur- 
plus proceeds of any collection or re- 
covery shall be applied to the reim- 
bursement of the party of the first 
part for any sums paid out by it, as 
herein provided, and the surplus, if 
any, shall be held and distributed to 
the parties legally entitled thereto, 
and to the extent of the payments 
made as provided herein, the party of 
the first part shall be and become 
subrogated to all the rights and reme- 
dies of the State of Oregon and of 
any of its officers and agents, and to 
any collateral] or other security held 
by it or them to the extent of such 
payments as are or may be made by 
the party of the first part hereunder. 

Signed and sealed in triplicate, the 


EFFECT OF “WORK CURE.” 





What Continuous Concentration of 
Energy Has Done for the United 
States Casualty Co. 





When Edson S. Lott, secretary 
and general manager of the United 
States Casualty Company of New 
York, first advocated a liberal ap- 
plication of hard work as a panacea 
for business ailments, he knew 
whereof he spoke, (as he usually 
does), and those who followed his 
prescription fave had no cause to 
regret it. Mr. Lott consistently prac- 
tices what he preaches, and there 
is no place in the busy hive of the 
United States Casualty for a drone. 
Each man in the company’s service, 
from the general manager down, has 
his particular work to do, and woe 
betide him if it be neglected or per- 
formed in a purely perfunctory man- 
ner. The result of constant well di- 
rected and cohesive work on the part 
of tae head office and field force of 
the institution is shown in. the steady 
and solid gains made by it each year. 
While 1907 has been anything but a 
flattering period for underwriting in- 
terests generally, the United States 
Casualty has no fault te find with 
its results, a faét that will be appre- 
ciated later when these are made 
public. 





Damage Verdict for $25,000. 





Judgment for $25,000 was award- 
ed Patrick Simpson in his suit for 
damages against the Foundation Com- 
pany of New York, by the Supreme 
Court at Flushing, L. I. on the 19th 
inst. Simpson while employed by 
the defendant corporation as a la- 
borer in June, 1906, was severely in- 
jured through having a heavy bucket 
fall upon him. He sued for $75,000 
damages, and as already noted gain- 
ed a verdict for one-third that sum. 
One of the Connecticut companies 
carries the liability risk. 





Officially Vouched For. 





Within a day or two it is expected 
the report of the Connecticut Insur- 
ance Department’s examination of 
Aetna Indemnity Company will be 
made public, and the exact findings 
of the investigators made known. 
Meantime it is reported tae examin- 
ers found the institution in thorough- 
ly solvent condition and with a satis- 
factory surplus. 





Invites Official Scrutiny. 





Within a few days the New York 
Insurance Department will begin an 
examination of the New Amsterdam 
Casualty Company of this city, hav- 
ing been invited so to do by W. C. 
Moore, president of the corporation. 





Clough With Empire State Surety. 





Herbert R. Clough, recently with 
the Philadelphia Casualty Company 
has been appointed manager of the 
Accident and Health Department of 
the Empire State Surety Company. 
and will also act as superintendent 
of agencies. Mr. ‘Clough has a most 
creditable record in the business 
both here and in Great Britain, and 
his accession to the ranks of the 
Empire State will materially 


or and year first herein above writ- 
en. 
AMERICAN SURETY COMPANY, OF 
NEW YORK. 
F. W. Lafrentz, Comptroller: J. W. 
Mason, Assistant General Solicitor. 
STATE OF OREGON, 
George E. Chamberlain, Governor. 
A. M. Crawford, Attorney General. 


‘Bank, of Edgewater, Ill. 


strengthen the organization. The ap- 
pointment was made by Vice-presi- 
dent Keelor and is endorsed by 
President Tomlins. 





JOYCE SOUNDS WARNING. 





President of National Surety Com- 
pany Protests Against Letting 
Down Safety Bars. 





It being more or less generally 
known that a determined effort will 
be made during the present session 
of Congress to overrule by special 
enactment the instructions previous- 
ly given by the great department 
heads for limiting the size of a bond 
acceptable from any surety company 
for a Government contract, W. B. 
Joyce, president of the National Sure- 
ty Company of New York, addressed 
the following communication to 
members of both the Senate and the 
House: 

“Apropos of the report of the Sec: 
retary of the Treasury (See page 54). 
It is understood an effort will be made 
to induce Congress to permit surety 
companies to sign bonds running to 
the United States and others on any 
one obligation for an amount in ex- 
cess of 10 per cent. of the combined 
capital and surplus of such surety 
company, without absolute protection 
for the excess. Under the laws of 
New York, Massachusetts, New Jer- 
sey, Colorado and_ several other 
States no greater risk is permitted to 
be assumed by any surety company. 
The United States of America for its 
protection has bonds running to it 
estimated to amount to the enormous 
total of between one thousand mil- 
lion dollars and two thousand million 
dollars! 

“One company that claims to enjoy 
a very large patronage of certain 
Government business now desires the 
Government to accept surety company 
bonds without any limit, no matter 
what may be the nature of the risk, 
against the action of the Cabinet of- 
ficers and the President. The surety 
business is in its infancy, and yet 
the handwriting is already on the 
wall warning the various companies 
to go slowly on large bonds. Before 
the Government put into effect the 
danger signal regulation some of the 
companies were in the habit of ex: 
ecuting bonds frequently for more 
than their entire assets by three or 
four times. Think of it! 

“The Cabinet officers and President 
acted wisely in adopting the regula- 
tion if only for its own protection, 
but it also protects the widows, or- 
phans, public funds, public contracts 
and thousands upon thousands of 
others, who rely upon the security 
these surety bonds are believed to af- 
ford. We are opposed to reckless, 
plunging methods of executing bonds 
upon administrators, executors, guard- 
ians of children (whose oniy protec- 
tion often is the bond) and of Fed- 
eral, State, county and city treas- 
urers and others. We hope you will 
oppose any bill that will destroy the 
protection afforded by a surety com- 
pany bond. Yours very. truly, 

“WILLIAM B. JOYCE, President. 

“P. S.—If the matter is presented 
and referred to a committee, there are 
several surety company representa- 
tives who desire to be heard.” 





Affection for high living and with 
a peculiar fondness for expensive .au- 
tomobiles, is given as the cause for 
the downfall of Richard Noelok, the 
missing cashier of the Edgewate> 
Noetllok i< 
credited with taking $65,000. De- 
positors are being paid out of the 
personal fortune o Agst Safuuchn, 
virtual owner of the bank. 
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BLANKET JEWELER’S POLICY. 





Form of Contract Issued by London 
Lioyds Covering Loss by Fire, 
Accident ot Burglary. 





Clever work on the part of New 
York detectives resulted in the ar- 
rest of two men, last Friday, one of 
whom confessed to the robbery of a 
small package containing jewels val- 
ued at $32,000 while in transit from 
this city to Washington, D. C. The 
goods had been shipped by A. H. 
Smith & Co., jewelers of Fifth ave- 
nue and were taken from a United 
States Express Company wagon, as 
it was crossing to Jersey City. It 
later developed the thieves were in 
the employ of the transportation com- 
pany. Smith and Company were not 
greatly exercised over the robbery, 
stating that they were protected 
against loss by a policy with London 
Lloyds. 

Blanket Form of Contract. 

Investigation by a representative of 
the Eastern Underwriter disclosed 
the fact that London Lloyds does con- 
siderable business with the jewelers 
of this and other countries, issuing 
them a blanket form of contract. 
The policy provides that the assured 
stand an agreed initial loss, after 
which Lloyds becomes liable up to 
the face of its contract. The form 
very generally used reads: 

“On jewelry, gold or silver, orna- 
ments or plate, pearls and precious 
stones of any sort or kind whatso- 
ever, bank notes or scrip, whether the 
same be the property of the assured 
or entrusted to the assured on sale 
or return or on approbation or for 
work to be done thereon or for safe 
custody or for any other purpose 
whatsoever, while the same are in 


or upon any premises or place 
whatsoever, or being carried or in 
transit by land or water, and also 


whilst being carried or in transit by 
sea from any port or place to any 


- other port or place whatsoever. 


“Covering loss of damage to the 
before mentioned property or any 
part thereof arising from any cause 
whatsoever, whether arising on land 
or water save and except loss by 
theft or dishonesty committed by 
any servant or traveler or messenger 
in the exclusive employment of the 
assured and save and except loss by 
theft and dishonesty committed by 
any broker or customer in respect of 
goods entrusted to them by the as- 
sured, their servants or agents, un- 
less such loss arises when goods are 
deposited for safe keeping by the 
assured, their servants or agents with 
such broker or customer. 

“Provided always there shall be no 
claim on this policy in respect of the 
first of any loss. And in case of any 
loss, damage or misfortune of any 
kind whatsoever, it shall be lawful 
for the assured, his factor’s servants 
or assigns to sue labor and travel 
in and about the defence, safeguard 
and the recovery of the aforesaid 
subject matter of this insurance or 
any part whereof without prejudice to 
this insurance or waiver of the as- 
sured’s rights hereunder. Claims un- 
der this policy shall not be subject 
to average but shall be paid in full 
less the first........ above refeerred 
to and such claims not to exceed the 
Gald eae Of §...6cccccccs 


RS ene yee ee 
ge Se ‘ 

“Attachted to and forming part of 
ee SO De «<a 


Insurance Company Of......c.cceoe 

The premium charged is based 
primarily upon the fire rate of the 
mam building of the assured: the 
question of total values, character of 
jewels, manner in which they are 


if 
handled, method ef their tramsporta- 
tion, etc., all entering into the fixing 
of the full tariff. Thus, no two risks | 
bear the same rate, each paying a 
low or high figure according to its 
peculiar hazard as guaged by the 
underwriters in London. The individ- 
ual premiums range from $500.00 up, 
some concerns handling large values 
yearly paying very heavy amounts. 

Originator of Pian. 

The present method of insuring 
jewelers’ risks by London Lloyds is | 
understood to have been drawn up 
by an English operator, who gets an 
overriding commission upon all busi- 
ness of this character issued by the 
underwriters whether it come 
througa his office or not. In other 
words, he receives a royalty for the 
use of his scheme. 

At one time the Chubbs, of New 
York, issued a jewelers’ cover provid- 
ing indemnity for fire, marine or acci- 
dental loss, but they virtually, if not 
actually, ceased writing the policy 
some little time ago. 


ACCIDENTS IN GOTHAM. 





Terrible Loss of Life and Injury in 
Daily Battle With Traction 
Cars. 





According to statistics given out by 
the Public Service Commission, street 
cars, elevated, steam and subway 
trains in New York city were respon 
sible for 155 deaths during the months 
of September, October and November 
During the same period of time ove) 





500 persons were seriously injured. 
The figures for November were as 
follows: , 
Rh ae eT ee i at ica 2 45 
Peectered ablia 2... ckccccccces 12 
Amputated limbs ................ 4 
ae LR eee 47 
Other serious accidents .......... 135 
PE eR de Mathias Codie kd 243 
A comparative record for the three 
months is as follows: 
Killed Injured 
a eee 63 153 
NI ale a al ice tahaonl 47 144 
IE Ea i Ha 45 198 
155 495 


The only possible reason suggested 
for the increase in the number of 
serious accidents is the weather. With 
slippery streets, high winds and um- 
brellas, the number of accidents, it 
is argued, would necessarily increase. 
The total number of accidents report- 





ed for the last two months is as fol- 





lows: 
Oct. Nov 
OUI ona oavs'ga Sean 221 160 
werack By Gare ........ 791 977 
Injured boarding ...... 510 438 
Injured alighting ...... 593 465 
Employes injured .... 603 159 
Contact with electric- 
ger See ere aie 27 
Other accidents ...... 1,794 1,820 
Ne ee pee ean. 4,866 4,037 





Capture of a Famous Embezzier. 





After ten months persistent search 
the police managed to locate at a 
mining camp in Northwestern Mex- 
ico, some days ago, William F. Walk- 
er, the absconding cashier of the 
New Britain Savings Bank of New 
Britain, Conn. Walker looted the 


bank to the extent of over $500,000, 


and also embezziled $55,000 of church 
trust funds. 





Elmer J. Penny, assistant manager 
of the Plate Glass Department of 
The Central Accident of Pittsburg, 
‘tas been placed in charge of the 
New York office of the company tem- 
porarily, pending the appointment of 
a new manager. 





W A N T E D Managers ye Agents for 


Liberal Commissions and Non-forfeitable 
Renewal Commissions 
Snperintendent 


W. B. MUSSELMAN, TP 
WESTERN LIFE IDEMNITY COMPANY 


Masonic Temple, Chicago 


GEO. M. MOULTON, - - President 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. 8. Wm. Burton, Sec Alonzo G. Brooks, Ass*t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


PLA'!E GLASS 
PERSONAL ACCIDENT 
AND HEALTH 














The Empire State OR A DEFINITE PROMISE TO 


PAY, well defined, no experi- 

Surety Company | ment and taking no chances that 

technical legal definition of, what 

; constitutes an accident will be used 

MINE AY Se vnsunid $500,000.00. to defeat claims, buy your insurance 
OPPINB cn cccvcvess 393,906.78. in and sell the policies of 


surety and Fidelity Bonds, Liability, 
Burglary, Plate Glass, Boiler, Per- 
sona] Accident and Health Insur- 
ance. 

William M. Tomlins, Jr., 

Moses May, 

Willard P. Reide, 

Daniel Stewart, 


“The Central” of Pittsburg, Pa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted, 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 


President 
lst Vice-President 
2nd Vice-President 
Secretary 
New York Office, 34 Pine St. 


Brooklyn Office, 192 Montague St. 





JHE FRANKFORT 


INSURANCE CoO. 


OF FRANKFORT-ON-THE-MAIN, - - - - GERMANY. 
SSTABLISHED i866. 


nited States Department, 100 William Street, New York, N.Y 
TRUSTEES; 

RICHARD DELAFIELD. Pres. of National Park Bank 

ERNST THALMANN, of Ladenburg, Thalmann & Co. 

STUYVESANT Fish, Director Illinois Central Railroad 
C. H. FRANKLIN, U.S. Mgr. and Aitorney. JNO. M. SMIPH, Sen, U.S Pranch 
Employers and Public Liability, Elevator Insurance, Workmen’s Collective 
Teams, Burglary, Individual Accident and Health, and Industrial Accident’ 


Deposited with Insurance Departments in the U.S 
for Protection of Pulieyhulders, $600.000.00 


Agents Wanted for Unoccupied Territory. 




















Burglary, 
dent, Health and Plate 


THE EASTERN UNDERWRITER . 








December 26, 1907. 











Furnishes All Classes of 


Fidelity and Surety Bonds 


And Issues 


Personal Acci 


Glass Insurance. , 


WRITE FOR PARTICULARS. 


HENRY G. PENNIMAN, President, 


United Surety Bldg. 


ROBERT A. DOBBIN, Jr., Secretary, 
Baltimore, Md, 











Asseis 


* neys’ List. 


ROBBDPRT J. HILLAS, 
Vice-Presilent, 
FRANK E. LAW, 
2nd Assistant Secretary. 





a 
THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST.,NEW YORK CITY. 
SE MT INI, 00.5.) o's 's o's cde d ccacleOe sds Sabie 

Losses paid to June 30, 190° 

This Company Grants Insurances as Follows: 

Bonds of Suretyship for Persons in Positions of Trust, Fidelity 
Bonds, Burglary, Plate Glass, Steam Boiler, Flywheel, Employ- 
ers, Public, Teams, Workmen's Collective, Elevator and Gen- 
eral Liability, Personal Accident, 


OFFICERS: 
GEORGE F. SEWARD, President. 


Secretary and Treas. 


$7,865,185.55 
2,622,129.12 
25,407,810.21 


Health and Bonded Attor- 


HENRY CROSSLEY, 
Assistant Secretary. 
GEORGE W. ALLEN, 

38rd Assistant Secretary. 











THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL. 


Life Insurance Go. 
BOSTON, MASS. 








x 
Operates on a full 31-2 per cent. Re- | 
serve under Massachusetts Law, | 
and offers the very best possibile 
security, with a_ safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets, Jan. 1, 1907 $42,826,918.80 
Liabilities 38,824,520.39 
Surplus 4,002,398.41 


Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 

J. A. Barbey, Asst. Sec’y. 
Wm. F. Davis, Asst. 





Sec’y. | 


} 





Royal Exchange Assurance 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 


United States Branch. 


92 WILLIAM STREET, NEW YORK | 





U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager | 








Che Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. 8, HATHAWAY, Secretary 


ORGANIZED 1857 


2 
Growth of Company 
Dec. 31st lasurance in Force 
| Pe $ 22,517,043 
Me +. 6 0 eue 0s « 127,629,903 
10GB 2 we ct we ee 819,252,279 


Business of 1906 largest in history of Com- 
pany. Purely Mutual and transacts business 
only in healthful portions of United States. 


The Management of The Northwestern 
Mutual Life Inaurance Co. was en- 
dorstd by the New York Legislature 


when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 
It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in. 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further infarmation or an Agency, address 
H. F. NORRIS 


’ 
Superintendent of Agencies. 





























ILLINOI 


INSURANCE 


So ire 


COMPANY 


CHICAGO 


JAMES W. STEVENS, President 
& 


Offers exceptional induceme 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 





nts to reliable and energetic 





J. G. Walker, President. 


T. Wm. Pemberton, 1st Vice-Pres. 
ORGAN 


W. L. T. Rogerson, Secretary. 
IZED 1871 





Life Insurance Company 0f Virginia | 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, 
sued on Favor 


Assets 
er 


Endowment and Industrial Policies Is- 
able Terms. 

OVER— $3,000,000.00 
OVER—$55,000,000.09 


Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 





A Good Man Wants a Position With Pittsburgh Life and 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents ere all 


making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance of America 
THE ROOKERY, CHICAGO, ILLINOIS 





Trust Company, 
“Endorsed at Home” 


| Insurance in Force in Peansylvania Over 
$10,000,000 
W. C. BALDWIN, Pres. 
| Solicitors’ Contracts Direct 
with the Company 
No General Agents 

Assets Exceed Total Liabilities by ‘iore 
thaa $800,000 
| PITTSBURGH LIFE R°LD'G, Pittsburgh, Pa 


Mutual Life 


Insurance Company 
of New York 


Under a2 New Management, 
With the standard policies and the 
safe-guards established by the law of 
New York—the most exacting ever 


enacted, 
With the company’s vast resources 
—greater by many millions than 


those of any other company in the 
world—now closely invested in the 
most profitable securities consistent 
with safety, ¢ 
With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 
held by it for sixty-four years as, 
The best dividend-paying company, 
The best company for policyholders, 
The best company for agents, 
Apply for agency to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.Y 














$106.000,000 


Paid in Fire Losses 
in the United States alone during 








57 YEARS. 





BY THE 
LIVERPOOL 
AND T ONDON 


AND GLOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 


CONFLAGRATION PROOF. 
New York Office, 45 William St. 














